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FTC Calls Motor Fair Trade Parley Apr. 26 


FDR STUDIES JUNKER PLANS 


‘Chrysler, UAW Renew Contract ‘act for Year 


Sparks 


Genesis, 29th Chap. 
“William Served 14 Years” 
Dodge’s Sales Top 
Purves, His Story 
sor 


B 
Chris Sinsabaugh 


UOTING Genesis, 29th chap- 
ter, 18th verse: 

“And Jacob loved Rachel and said: 
‘] will serve thee for 
Rachel, thy younger daughter 

Whereupon the father, Laban, 

' replied: 

“It is better that I give her to 
thee than I should give her to an- 
other man. Abide with me.” 

And the 20th verse: 

“And Jacob served seven years and 
they seemed unto him but a few days 
for the love he had for her.” 

* * * 

THERE'S AN analogy between 
this bit of the Scriptures and the 
appointment this week of Bill 
Purves as Dodge general sales 
manager to succeed A. vanDer- 

Zee, who moves 
into a high posi- 
tion with the 
Chrysler Corp. 
itself as a vice- 
president in 


seven peore 


charge of the} 


development of 
sales of the par- 
entcorpora- 
tion’s various 
ear and truck 
, manufacturing 
W.M. Purves interests. For 

this Bill Purves 
had served 14 years for the House 
of Dodge before he was handed 
his marshal’s baton, his general 
sales managership. Which fact 
leads me to take liberties with 
The Book of Genesis and change 
that 20th verse to read: 

“And William served 14 years and 
they seemed unto him but a few 
days for the love he had for Dodge.” 

6 * * 

HE HAS served under three 
Dodge regimes—with Dodge un- 
der the administration of Fred 
Haynes; with Dodge under Dillon- 
Read control and since 1928 under 
the Chrysler banner. Which has 
given him 14 years to become 
“Bill” to the Dodge dealer body, 
counting in the two years he put 
in as a field man before being 
called to the home office and 
made assistant general sales man- 
ager. The result is that Purves is 
credited with knowing more 
Dodge dealers intimately right 
now than any other factory exec- 
utive. He understands their prob- 


(Continued on Page 15, Col. 1) 





Dealers, Makers 


To Ponder Set of 
Rules of Industry 


Detroit Meeting to Be 
Held During Sessions 
Of NADA Conclave 


DETR OIT.—The Trade 
Practice Conference for the 
automobile industry, which 
the federal trade commis- 
sion has scheduled to be 


held in Detroit on Apr. 26, repre- | 


sents a definite movement tuward 
closer co-operation among the 
members of the industry, accord- 
ing to A. N. Benson, general man- 
ager of the National Automobile 
Dealers’ Assn. 

It is anticipated that many 
automobile dealers will attend 
this meeting which will be con- 
ducted by Col. Charles H. March, 
FTC commissioner. Judge George 
McCorkle, director of Trade Prac- 
tice Conferences of the federal 
trade commission, will also be in 
Detroit for the session. 

“The purpose of the conference, 
which will be held at the same 
time that the automobile dealers 
are holding their 21st annual con- 
vention here,” Benson stated, “is 
to consider the adoption of a pro- 
posed set of rules of fair competi- 
tion for the automobile industry.” 

In a communication mailed to 


(Continued on | Page 11, Col. 1) 


Withrow Probe 
Resolution Sent 


To White House 


WASHINGTON.-—Only the ap-! 
proval of President Roosevelt is 
required to launch a federal trade 
commission investigation of trade 
policies of ‘automobile manufac- 
turers and dealers. Congressional | 
action on the movement, started 
by Rep. Gardner R. Withrow, of 
Wisconsin, at the behest of his 
state’s legislature, was completed | 
late this week when the senate | 
adopted the resolution favorably | 
acted upon by the House last | 
week. 





The resolution in its final form | 
authorized the FTC to investigate | 
“policies employed by manufac-| 
turers in distributing motor'| 
vehicles, accessories and parts, 
and the policies of dealers in sell- 
ing motor vehicles at retail.” 

The expressed purpose of the} 
bill is to adduce facts upon which | 
may be based legislation designed 
to improve factory-dealer and 
dealer-consumer relations. It pro- 
vides $50,000 to augment FTC 
funds needed to conduct the 
inquiry. 





PAST PRESIDENTS MEET 


ADN Photo by Norman York. 


with Society of Automotive En- 


gineers’ present head, C. W. Spicer, at the first annual passenger car 
meeting of the SAE in Detroit this week. Left to right: J. G. Vincent, 
of Packard Motor; W. B. Stout, Stout Engineering Laboratories; 
— Teetor, Perfect Circle; Spicer, president of Spicer Mfg. Co.; 


T. Woolson, Chrysler; John A. 


Chevrolet Names 
3 Sales Executives 
To New Positions 


DETROIT.—W. E. Holler, Chev- 
rolet general sales manager, has 
named T. H. Keating assistant 
general sales manager in charge 
of used cars in the eastern half, to 


|the corresponding new car post 


vacated by the resignation of H. 


|B. Hatch, who has resigned to 
| operate one of the largest Chevro- 


let dealerships the Pacific 
coast. 

Three other promotions, neces- 
sitated by the same move, also 
were announced. W. G. Lewellen, 
who has had charge of used cars 
in the western half, is placed in 


the eastern half, and J. E. John- 
(Continued on Page 9, Col. 1) 


on 


The Top Ten 


PASSENGER CARS 


First Ten in Registration 
as Reported in ADN Today. 


1938 

Pos. Make 
1—60,089 Ford 
2—59,355 Chev.  80,620— 
3—29,177 Plym. 74,147— 
4—18,516 Buick  20,129— 
5—13,201 Dodge 37,752— 
6—12,110 Pontiac 23,252— 
7J—11,346 Olds. 20,728— 
8— 6,359 Chrys. 10,983— 
9— 5,962 Pack. 11,572—10 
10— 5,318 Hudson 14,326— 8 

Total All Makes 
244,472 450,616 


For complete standings of all makes, 
see Page 13, this issue. 


116,742— 


Cc. Warner, general manager SAE. 


Purves Advances 
To General Sales 
Manager of Dodge 


DETROIT. — As announced in 
ADN’s mid-week edition, William 
M. Purves has taken over as 
general sales manager in charge 
of sales of Dodge passenger cars 
and commercial vehicles, succeed- 
ing A. vanDerZee, who has just 
been appointed a_ vice-president 
of the corporation. 

Purves has been with the 
Dodge organization since before 
the Dodge properties were bought 
by the Chrysler Corp. Having 
come up through the sales ranks 
of Dodge, he is perhaps better ac- 
quainted with Dodge dealers 


other executive of the corporation. 


(¢ ‘ontinued o on n Page 2 2 Cc ol. 3) 


By Pete Wemhoff 

Associate Editor, ADN 
DETROIT.—In an 11th-hour ef- 
fort to save its face, United Auto- 
mobile Workers union late Thurs- 
day night signed a one-year re- 
newal of its present contract with 
Chrysler Corp. 
Finding no leg to stand on, 
UAW officials—plus CIO Chief- 
tain John L. Lewis—backed down 
at the last minute on demands 
that the corporation guarantee 
against wage cuts and pledge 
| that nothing in the agreement be 





throughout the country than any | 


Since 1926, Purves has been as- | 








——— 


eammeeen|President Given 
Report of Dealers 


On Big Problem 


Ideas of ‘Little Fellows’ 
May Bring About 
National Law 


By William ‘Ullman 
Staff Correspondent, ADN 


WASHINGTON. — Presi- 
dent Roosevelt this week 
has before him results of a 
federal survey of opinion on 
what chould be done to golve 
the used car problem. This sym- 
posium is a result of the “Little 
Business Fellows” conference here 
several weeks ago, part of the 
Administration’s effort to find 
remedies for the economic reces- 
sion. 

In general, 51 present or former 
automobile dealers in all parts of 
the country and 59 men engaged 
in other lines of business, who 
participated in the poll, agree 
that an immediately’ effective 
plan for the scrapping of old cars 
is the outstanding need of the 
automotive industry. 

While no word is forthcoming 
about the President’s reaction to 
the report there is a distinct pos- 
sibility of national legislation 
growing out of it, because adop- 
tion of many of the ideas ad- 
vanced would require congres- 
sional action. 

In his report to the White 
House, Secretary of Commerce 
Roper, who presided over the 
conference, analyzes written sug- 
gestions made by the participants 
after their return home. He finds 
that the scrapping plan, com- 
manding widest support of deal- 
ers, provides for manufacturers 
to rebate to dealers a percentage 
of new car prices, such funds be- 
ing used to junk cars more than 

(Continued o on n Page 6, Col. 4) 


Chrysler, UAW Sign Pact 
Renewing Old Agreement 


taken as a waiver over the rights 
of union members under the Na- 
tional Labor Relations Board. As 
a result, the renewed pact is 
identical with the 1937 pact. 
Although some hitch may de- 
velop when UAW locals in Chrys- 
ler plants meet to ratify the new 
agreement some time before Apr. 
18, based on the fact that General 
Motors locals recently expressed 
disagreement over the union of- 
ficials’ renewal with GM, it is ex- 
pected that the Chrysler pact 
(Continued on Page 13, Col. 1) 
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lowa License Law Outlined 


IDA Indorses 


Ins pection, J 


By E. K. Daniels 
Staff Correspondent, ADN 


DES MOINES. 
dealer license law as it has been 
put into practice in Iowa for the 
past nine months was explained 
by J. D. Schacherer of the state 
motor vehicle department, speak- 
ing before more than 4450 mem- 
bers of the Iowa Automotive 
Dealers Assn. at their 20th annual 
convention here Mar. 29. 

Stressing mutual co-operation 
as necessary to bring the law up 
to its proper level, Schacherer ex- 
plained the four principal features 
of the law to be: 

“(1) That every dealer in either 
new or used motor vehicles in 
this state must have a license. 
(2) That the dealer obtain some 
relief from a dealer-manufacturer 
contact which from the dealer 
angle was rapidly becoming in- 
tolerable. (3) That it authorizes 
the dealer to place his conditional 
sales contracts where he might 
see fit, rather than placement of 
such contracts with or at the di- 
rection of the manufacturer. 
(4) This law requires that any 
dealers offering new motor ve- 
hicles for sale must have a con- 
tract with the manufacturer of 
the particular make involved.” 

Will Be Amended 

“In order to obtain a license it 
is necessary that the applicant 
have a place of business within 
this state,” he further explained. 
“The law does not set out what a 
place of business is, but shall be 
subject to amendment in the next 
session of the legislature. The 
financial statement must accom- 
pany the application and must 
show that such applicant is 
solvent. 

“Heretofore anyone might set 


himself up as a new car dealer| 


simply by applying for and ob- 
taining dealer plates and this has 
been stopped by the law.” 

With reference to the dealer- 
manufacturer angle, Schacherer 
assured them that “I feel with- 
out a doubt that you dealers are 
getting more consideration than 
you ever have before and you 
may rest assured of our 100% co- 
operation in this regard. 


“On the subject of unwarranted | 


cancellations,” he told them, 
“there is no question but that this 
law has teeth in it. If you know 
the number of letters and per- 
sonal contacts that have been 
made by manufacturers’ repre- 


photo (left to right): 


| vision, 


The Iowa| 





| National 





Walter J. Ruby, Chicago, Marquette petroleum 
sales manager; Earl W. Moore, Oelwein, and W. A. Wegner, Decorah. 
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; Compulsory 
Junking Plan 


aadcd 
~— 


~) sentatives regarding this 
you would realize 
what it is doing for you.’ 

G. L. Gray of the Highway | 
Users Conference, in his talk 
“Future Motor Vehicle Taxation” | 
warned the dealers to guide the| 
direction of road building pro- 
grams so that the taxes be kept 
within the ability to pay. “Some- 
times new road building might be 
desirable,” he told them, “but the 
measuring stick must always be 
the ability of the people to pay. 
The maintenance charge is a| 
fixed charge that is constantly | 
growing with each new road 
established.” 

Resolutions supporting elimina- 
tion of the federal excise tax on 
autos, the reform in manufac- 
turer-dealer contracts, and a set 
of trade practice rules for the 
automobile industry were adopted | 
by the association, along with 
another favoring congressional 
investigation of factory - dealer 
relations. Other resolutions 
adopted by the state association 
in session at Hotel Fort Des 


Moines were: 

1 To discontinue support of “so- 
called trade papers which 

continually belittle and criticize 

activities and effectiveness of 

organized effort and dealer as- 

sociation programs.” 

2 Favoring establishment of a 
junking plan wherein fac-| 

tories and others participate with 

the dealers in losses now borne 


by dealers alone. 
3 Commending manufacturers 
for heeding pleas of dealers 
and trade associations in elimi- 
nating “fleet buyers’ discounts” 
but condemning manufacturers 
for their delay in eliminating “in- 
surance company discounts.” 


At 


| 


Commending sponsorship of | 
manufacturers in supporting 
Used Car Exchange} 
Week. 

fm Commending the Iowa State 
oO Safety Council and pledging | 
support to the council in making 
motor vehicle inspection stations 


a state requirement. 
6 Favoring a program to elimi- 
nate federal tax on gas and 
oil and provide for collection by 
the state of all motor vehicle} 
taxes to be used for highway pur- 
poses only. 
A. B. Chambers, head of the! 
Chambers Motor Co., Des Moines, 
former treasurer of the associa-| 





| 


| 
| 





| Rapids. 


| McRoberts, 


|Hamburg; 
| Grand Junction; J. C. Nickerson, 
| Grundy Center; 


a a ae 


IT’S “AU REVOIR BUT NOT GOOD-BYE” for these two automo- 
bile executives who are wishing each other continued success as both | 
| are entering upon greater responsibilities. Leaving his old office in the 
Dodge administration building for his new official quarters at High- 
land Park, Mich., to assume the duties of vice-president in charge of 

general sales development of Chrysler Corp., A. vanDerZee, left, is 
taking leave of W. M. Purves, his long-time associate, who has just 


been named general sales manager 


sistant general sales manager of 
Dodge, but his automobile ex- 
perience dates back to 1913. In|} 
that year he joined the Ford or- | 
ganization and remained there 
until 1919, chiefly in the service 
and industrial relations depart- 
ments. 

From 1919 to 1923 he was as- 
sistant sales manager of Wills St. 
Clair, then sales manager of the 
Gray Motor Co. for a year, com-| 
ing to Dodge early in 1924. 

Purves started at Dodge as a 
district sales representative and 
rose rapidly to district manager. | 
In that capacity he had charge 


in turn of the Detroit, Chicago | 


| and Dallas districts, and then be- 


tion, was elected president to| 
succeed Ray H. Allen of Cedar'| 
Harry Wardell of Oecel- 
wein was re-elected vice-presi- 
dent. Tom Coughlin of Daven-| 
port, was named treasurer and/| 
Walter Ferrell of Des Moines was 
re-elected secretary-manager. | 


| Thirty-three directors elected for | 


a three-year term are W. F.) 
Charles City; Ray 
Wood, Hampton; Glen Whissler, | 
Ralph Teagarden | 


Eugene West, | 
Panora; Ed Janson, Webster 
City; Walter Pritchard, Garner; 
C. F. Way, Eldora; Maurice 


| Hime, Dunlap; Roy Fleenor, Mt. 


Pleasant; C. L. Cunningham, | 
Cresco; Elmer Lindhart, Hum-| 
boldt; Bob Baxter, Ida Grove; L. 
R. Simmons, Marengo; 
Wendel, Maquoketa; Dale Schlot- 
feldt, Newton; W. E. Billeter, 
Fairfield; C. J. Matthieson, Mon- 
ticello; O. D. Robinson, What 
Cheer; Howard Hoenk, Algona; 
Joe Oschner, Fort Madison; Ray 
Allen, Cedar Rapids; Floyd J. 
Pine, Columber Junction; Miller 
Ream, Chariton; G. C. Lobsiger, 
Rock Rapids; Ralph O. Mills, 
Winterset; J. H. Monast, Oska- 
loosa; A. B. Van MHouweling, 
Pella; Chester Schoenhut, Mar- 


shalltown; Wallace Salyers, Mal- | 3 


vern; Ted Horn, Osage. 


Gets 


‘Use of Hall for Show) 


MILWAUKEE. — The auditori- 
um board has voted to grant a 


& ri. 


, 


at Dealer Conclave 


‘Ford Is Ready 


To Start Work 
On New Tractor 


By Roy Swindelle 
Staff Correspondent, ADN 


SAVANNAH, Ga, (UTPS).-—~ 


| Following extensive experiment? 
| at his estate at Ways near here» 
| Henry Ford announced this weeks 
| before leaving for Dearborn tha* 





of the Dodge division of Chrysler. | 


he would start production on a’ 
new tractor as soon as practical. 
The tractors, two of which have 
been tried out on Ford’s 80,000- 
acre farm here, will be powered 
with eight-cylinder motors suck 
as are now being used in Forde 
automobiles. 

“The tractors will be light, 
powerful and efficient,” Ford said 
on the eve of his leaving his win- 
ter home here for Detroit. “They 
are so designed they will do al- 
most anything on the farm. 

We have for weeks been test- 
ing this tractor in almost every 


| conceivable manner, and it per- 


came the manager of one of the} 
three regions into which the| 
Dodge sales organizations in the | 
entire country was divided at the | 
time. 


Bantam Projects 
Output of 10,000 
Units During 


BUTLER, Pa.—A gradual in- 
crease in production in order to} 
| build 10,000 cars this year is pro- 


jected by the American Bantam | 


Car Co., according to Roy S. 
Evans. Total production for the 
first quarter, Evans announced, 
was 1,580 units. 

The first quarter was completed 
with a record of three months’ | 
full-time production and two out- 
put increases placed in effect as 
a result of new orders which piled 
up despite the current business 
recession. 

Production was .increased 
per cent on Feb. 1 and increased | 
another 20 per cent on March 1, 
Evans said. 


Road W ‘ork fie 


HARRISBURG, Pa. (UTPS).—| 
Construction of the projected 162- 
mile all-weather super-highway be- | 
tween Harrisburg and Pittsburgh | 
will probably start about Apr. 15 
according to Samuel W. Marshall, | 
chief engineer of the state hig 
department. 


25 


lease to the Milwaukee Automo- | °* 


tive Trades, Inc., for the holding 


of the annual automobile show} 
there in November. | 


PRESENT AT THE ANNUAL conclave of the Iowa Automotive | 
Dealers’ Assn. in Des Moines this week were (top photo, left to right): 
Harry Wardell, of Oelwein, vice-president of the association; C. A. 
Morris, Waterloo, past president, and G. S. Crisp, Minneapolis. Bottom 


The association has conducted 
the show for the past 29 years. 
The Automobile Retail Dealers’ 
Institute had also sought the 





use of the auditorium in Novem- 
ber for the show. 


| when 


| forms to my entire satisfaction.” 


Purves Becomes Dodge’s | 
General Sales Manager 


(¢ ‘ontinued from Page 1) 


Ford did not go into details of 
the construction of his tractor 
interviewed at Ways by 
this ADN reporter. 

“Until there is a back-to-the- 


| farm movement we'll never get 
| anywhere,” Ford declared. 


“Low- 
| cost farm implements and cheap 
tractors will be a great need in 
this connection.” 

Back in Dearborn later in the 


| week, Ford reiterated his con- 


viction that a prosperous era lies 
ahead. 

“Nothing that has occurred in 
the past month or so,” he said, 
“has changed my belief that a 
prosperous era is ahead of us. It 
will come through a_ greater 


| realization that all wealth comes 


| 


from the soil and there must be a 
greater cultivation of the land.” 


High Court Okays 


‘Registration Law 


| tel 
| vehicles. 


COLUMBUS, O.— @onstitution- 
ality of the automobile registra- 
tion law, which will become 
effective Jan. 1, has been upheld 
tentatively by the Ohio supreme 
court. 

The high court dismissed a 
mandamus action brought by the 
City Loan & Savings Co. of 
Wapakoneta, against Seneca 
County Recorder Harry Taggart 
to force him to record three chat- 
mortgages covering motor 
Counsel for the savings 
firm contended the registration 
law, designed to check automobile 
thefts, was unconstitutional. The 
court, however, upheld the statute 


’| insofar as the judges said Taggart 
hway | did not have to record the auto- 
| mobile mortgages. 


FIRST, EXCLUSIVE PHOTO of the new Ford tractor, which will 
get into production soon at Dearborn. In this picture, taken for ADN 
in Ways, Ga., Henry Ford sizes up the model after intensive experi- 
ments on his Georgian farm. The new tractor will be powered by 
eight-cylinder motors, such as now used in Ford passenger cars, and 
are designed for lightness, power and efficiency. 





3-Day 


By Chester S. Ricker 
DETROIT.—The first national 
passenger car meeting of 
Society of Automotive Engineers, 
described as a “natural” by Floyd 
F. Kishline, chief engineer of 


Graham-Paige Motors and chair- | 


man of the SAE Detroit section, 


concluded here Wednesday after | 


a highly significant three-day con- 
clave. 

Wednesday night’s dinner, fea- 
tured by an address by General 
Hugh S. Johnson, climaxed the 
sessions which were timed with 
passenger car engineering “in a 
state of flux with several new unit 
designs in the offing.” 

Johnson told the automobile 
engineers what he thought was 
wrong with the United States, 
denounced the reorganization bill, 
called the present depression 
“crazy,” 
bile industry for its part in Amer- 
ican development. 


“If it were not for all its con-| 


sumption of iron and steel, tex- 
tiles, glass, lumber and rubber,” 
he asked, “where would we be?” 

Two days of the meeting were 
devoted to technical papers on 
engines, superchargers, automatic 
transmissions, overdrives, car cost 
control, frame _ structures and 
bodies. On Wednesday a select 
group of 65 were taken for an 
inspection trip of the Packard 
proving grounds, General Motors 
research and Chrysler engineering 
laboratories. 


Other Speakers Listed 


At the engine session, R. N. 
Janeway of the Chrysler Corp. 
presided. Alex Taub, of Vauxhall 
Motors, Ltd., England, presented 
a paper “Motor Car Engines in 
England,” and Richard Sueed, of 
Ethyl Gasoline Corp., spoke on 
“Fundamental Investigation of 
Supercharging.” At the chassis 
session, George L. McCain, of 
Chrysler Corp., presided and S. O. 
White, chief engineer of Warner 
Gear division of Borg-Warner Co., 
explained the latest “Transmission 
and Control Developments.” C. E. 
Bleicher of De Soto followed with 
a paper on “Car Cost Control.” 
For the car suspension session, 
Earl H. Smith, chief engineer of 
Packard Motor Car Co., presided. 
Three papers were presented: 
“Ride Comfort Requirements” by 
R. W. Brown of Firestone Tire & 
Rubber Co., “Car Springs” by 
Tore Franzen, spring engineer of 
Chrysler Corp., and “Ride Control 
and Calibration” by C. R. Paton 
and W. R. Griswold of Packard 
Motor Car Co. At the frame and 
body session John Oswald was 
chairman and Joseph Ledwinke, 
chief engineer of E. G. Budd Mfg. 
Co., presented a paper on the 
“Frame Structure of a Car.” 

In his paper on motor car en- 
gines in England, Alex Taub 
pointed out the need for better 
lighter lubricants in engines—a 
copious supply of oil is the answer 


Missouri i lain 
Plan Association; 


Prehn Is Named 


KANSAS CITY.—A meeting 
will be held in Jefferson City, Mo., 
on April 6 to perfect an organiza- 
tion of automobile dealers of the 
state. A preliminary meeting was 
held a few days ago in the Mis- 
souri capital city with representa- 


and praised the automo-| 


| to 


the | 





tives present for the dealer asso- | 


ciations of Kansas City, St. Louis, 


Springfield, St. Joseph and Jeffer- | 


son City. 

H. W. Prehn of the Central 
Chevrolet .Co., St. Louis, was 
named temporary chairman of the 
organization and Roland Record 
of the Jackson Motors, Kansas 
City, temporary vice chairman. 
The April 6 meeting is to perfect 
the organization and elect officers. 
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SAE Closes First National Passenger Car Meeting 


Conclave in Detroit 


Held Highly Significant 


long life. This means better 
rings, better carburetion, 
mufflers, high potential 
and automatic adjustable valve 
tappets. 

Fundamentals of Supercharging 
was the subject of Richard B. 
Sneed’s paper. Some very inter- 
esting conclusions were drawn by 
the author from a lengthy series 
of laboratory tests made at the 
Ethyl laboratory. There is less 
frictional horsepower in  super- 
charged engines. Supercharged 
engines dissipate less heat to the 
cooling water than ordinary type 
engines—actually 17 per cent less 
in one experiment. In the actual 
engine the power increase ob- 
tained varied from 44 per cent at 
500 r.p.m. to 58 per cent at 3,500 
r.p.m. As the supercharging pres- 
sure increased from none to 15 
pounds or to double atmospheric 
pressure, the octane rating of the 
fuel had to be increased from 
78-80 to 90-91. Under supercharg- 
ing the standard production en- 
gine used behaved very well. Only 
valves failed to stand up—stand- 
ard intake valves ran 100 hours 
and standard exhaust valves 20 
hours at 1,000 r.p.m. Best results 
were obtained from Stellite-faced 
valves. 


Gives Main Points 


“Transmission and Control 
Developments,” describing the 
new possibilities were presented 
by S. O. White, chief engineer of 
Warner Gear Co. The most im- 
portant prognostications he made 
were (1) only the lowest priced 
cars would not have a steering 
column gear shift lever in 1939. 
“Obstructing levers on the floor 
were on their way out.” Remote 
control will be found either on 
the steering column or the instru- 
ment board in 1939. (2) Power 
shifts and power clutch were very 
acceptable to women. (3) Oldsmo- 
bile is on the right track with its 
automatic transmission if cost 
does not prohibit —$35 to $100 
extra. (4) Planetary transmissions 
are coming into their own again. 
(5) The fluid flywheel seems cer- 
tain to receive increasing atten- 
tion here. (6) A larger engine— 
the simplest type of centrifugal 
clutch, two forward speeds and 
one reverse with an overdrive 
unit, preferably automatic in its 
engagement and disengagement. 

C. R. Paton in his “Notes on 
Ride Controls and Calibration” 
explained how and why Packard 
came to use special spring leaf 
tip inserts to give just the correct 
interleaf friction to dampen out 
road shocks and excessive spring 
flexibility. Rubber, bronze and 
antimony-lead inserts were used 
to accomplish this ride quality. 


Replies Are Analyzed 


Roy W. Brown presented the 
ideal “Riding Comfort Require- 
ments” which was based on a 
series of questions sent to the 
trade and the analysis of their 
replies: (1) Further reduction in 
noise not necessary; (2) Greater 
visibility most essential; (3) 


| Equally divided opinion on “soft” 
suspensions that “roll” in corner- | 


ing; (4) Improved ventilation de- 
sirable; (5) 
“ride” 
elements. Replies gave 21 per cent 
tires, 33 per cent springs, 21 per 
cent shock absorbers and 19 per 
cent cushions. (6) Are road irreg- 


ularities responsible for discom- | 


fort—85 per cent of replies gave 
yes as the answer. 

Here are some of the other im- 
portant comments. 
cushions and backs adjustable— 
vertically, horizontally and back | 
angle—separate back angle ad- 
justment is very desirable.” “Pro- 
vide for greater wheel travel.” 
“More head room.” “More elbow 
room to left of steering wheel.” 
“Greater door height.” “Periscopic 
rear view mirror.” “Insulate 
springs and running gear from 
chassis or body.” 


freer | 
ignition | 








What per cent of | 
is accomplished by various | 


—ADN Photo by Norman York. 


SAE’s FIRST PASSENGER car meeting in Detroit this week 


attracted many notables, some of which are shown here. Photo No. 


left to right, F. M. Zeder, vice-chairman of the board, Chrysler Corp.; 
Gen. Hugh S. Johnson, ex-NRA administrator, who was the chief 


speaker at the closing banquet; 


and C. 


R. Paton, chief engineer, 


Packard. No. 2, left to right: F. L. Watts, chief engineer, Hupmobile; 
F. W. Slack, chief chassis engineer, Chrysler Corp., and Roy Cole, 
chief engineer, Studebaker. No. 3, left to right: W. S. James, research 


engineer, Studebaker; 


and H. T. Woolson, 


executive engineer, 


Chrysler Corp. No. 4, left to right: Al Reeves, general manager, Auto- 


mobile Manufacturers’ 


Assn., and John Warner, general manager 


SAE. No. 5, left to right: William England, chief engineer, Bantam, 
and E. W. Seaholm, chief engineer of Cadillac. 


DETROIT.—Gold keys, emblems 
of membership in Chevrolet’s 
honor organization, the All- 
America Selling Team, were pre- 
sented to 90 members of the 
central office staff, at the annual 
All-America banquet held in the 
Hotel Statler ballroom Thursday 
night. 

The presentations were made by 





“Make seat | 


W. E. Holler, Chevrolet general 
sales manager, and founder of the 
| All-America. M. E. Conte, qnsere 


U. S. ea $2 4 ,000 Worth 


of Shcdaaiiedeal Trucks 

WASHINGTON. — Purchase by 
the treasury department of $24,758 
worth of motor trucks from the 
International Harvester Co. was 
| announced this week. 





90 ‘All-Americans’ Awarded 
Keys by Chevrolet Chiefs 


manager, delivered the evening’s 
principal address. 


The event honoring members of | 
the team’s Alpha chapter climaxed | 


a series of All-America banquets 


throughout the company’s whole- | 
sale organization, each region of | 


which comprises one _ chapter. 
Total membership on the basis of 
performance in 1937, when Chev- 
rolet again led the industry in 
passenger car sales, was an- 
nounced by Holler as 1,052. 

The All-America Selling Team 
was organized by Holler four 
years ago, “to reward outstanding 
performance in the field of sales- 
manship, to promote and foster 
the principles of good salesman- 
ship, and to provide additional 
incentive among members of the 
association.” 





|machinery and personnel 
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ew, Used Sales 
by Dodge Dealers 


Continue to Rise 


DETROIT.—Another demon- 
stration of the continued upward 
trend in the automobile business 
is afforded by latest tabulations 
of retail sales of passenger cars 
and trucks reported by Dodge 
dealers for the week ending 
March 26. During this six-day 
period, Dodge dealers’ new- 
vehicle deliveries showed an in- 
crease of 19 per cent over de- 
liveries recorded for the preced- 
ing week. 

Deliveries of used vehicles, in 
the same report week, reached a 
total of 11,985, continuing the ac- 
celerated pace taken by used 
vehicle sales of Dodge dealers 
during National Used Car Ex- 
change Week. 

In commenting on the situa- 
tion, W. M. Purves, general sales 
manager of the Dodge division of 
Chrysler Corp., also calls atten- 
tion to the steadily rising rate at 
which the company’s dealers are 
transmitting immediate-shipment 
orders for new cars and trucks. 
Such orders, received during the 
week ending March 26, exceeded 
the preceding week’s orders by 
42 per cent, he said. 


°38 Show Voted 
Down by Kansas 
City Dealer Assn. 


KANSAS CITY. — The Kansas 
City Motor Car Dealers’ Assn. has 
voted to hold no automobile show 
in Kansas City—the first time in 
more than a quarter of a century. 

Roland Record, president of the 
association, said the dealers voted 
the suspension at a special meet- 
ing Mar. 29, after the factories 
had indicated that financial sup- 
port would be very limited this 
year. Also, the time of the year 
—the last part of November—was 
a contributing factor in the de- 
cision. “The dates necessary for 
us would place the show after all 
the new models had been on the 
floors of the dealers for some 
time,” Record said. “This factor 
naturally would cut down the in- 
terest of the public and curtail 
attendance. The dealers here feel 
that the huge expense of the show 
under these conditions would not 


1,|} be worth while.” 


The Kansas City dealers have 
staged a show each year for the 
last 32 years and it had become 
one of the largest dealer shows in 
the United States. 


N. J. Bendix Plant 
to Open in Fall 


BENDIX, N. J.—Opening of the 
new Bendix Aviation Co. plant 
here is scheduled for Oct. 1. 
About 1,800 tons of structural steel 
already erected is reported to 
comprise 95 per cent of the frame- 
work for the large building. Ap- 
proximately 1,000 are to be put to 
work, it is said. 

The new structure will house 
two of the more than 15 airplane 
parts, accessories and instruments 
manufacturing and servicing units 
comprising the $60,000,000 Bendix 
air industries interests. To occupy 
the new building here are the 
from 
the Eclipse Aviation Corp. and 
Pioneer Instrument Co. factories, 
now occupying leased plants in 
East Orange and Brooklyn. 


Hour Hearing Set 

HARRISBURG, Pa. (UTPS).— 
Pennsylvania’s 44-hour week law, 
applying to the automotive industry, 
and declared “unconstitutional, il- 
legal and void” in an opinion handed 
down Mar. 18 by Judge W. C. Sheely 
in Dauphin county court, will be 
argued in the state supreme court on 
Apr. 11 in Philadelphia. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value-—(ADN 6-10-1933) 
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Withrow Resolution Passes 


ASSAGE of the Withrow resolution calling for an in- 

vestigation of dealer-factory relations in the automo- 
bile industry places that bill upon the desk of the Presi- 
dent where only his signature is required to make it law. 
While this measure was sponsored by the National Auto- 
mobile Dealers’ Assn. and a group of independent finance 
companies and not opposed by manufacturers, we must 
reiterate that we do not think an investigation of this 
sort would serve a good purpose at the present time. 

One of the country’s most urgent needs at the present 
time is to get the automotive industry and its dealers back 
to work so that the widespread purchases made by this 
industry can once more become a lifting force in our na- 
tional business life. Investigations, regardless of their 
nature, are bound to carry with them a certain degree of 
implication of guilt. This is likely to have a tendency to 
destroy public confidence in the industry now at a time 
when public confidence is most needed. 

We fully agree with the basic idea expressed by both 
sides that if there are practices in the industry which are 
injurious to either side or to the public they should be 
ferreted out and ended. We always have felt and still feel 
that this can be accomplished effectively only within the 
industry itself. Progress made during the past few years 
indicates that this can be done. Third party investigations 
have a tendency to split the original factions more widely 
apart rather than bring them more closely together which 
is the basic need. And there is no assurance that the pro- 
posed probe will hasten any needed reforms. 


Fair Trade Practice 


ALLING a trade practice conference for the automo- 

tive industry in Detroit, April 26, the Federal Trade 
Commission has opened the way for a complete discussion 
of problems within the industry. This conference should 
not be confused with the proposed investigation of the 
industry by FTC under a resolution entered in congress by 
Gardner S. Withrow of Wisconsin and in the senate by 
Senator Minton of Indiana. 

The coming Detroit conference will be open to all per- 
sons engaged in the industry (manufacturers, dealers and 
parts suppliers) and will have for its purpose the con- 
sideration of rules defining what are, and what are not, 
unfair practices. Tentative rules already have been drawn 
up by the National Automobile Dealers’ Assn. and these 
rules will form the basis for discussion during the con- 
ference. 

In view of the accusations of railroading and log-rolling 
which followed the adoption of regulations under the 
Motor Vehicle Retailers’ code in the now defunct NRA, 
we would strongly urge every member of the industry to 
make every effort to be present at the April 26 hearing. 
Only in this way can each be assured that any rules and 
definitions resulting from the conference are in line with 
his interests. 


By GEORGE M. SLOCUM 


EXPORT Most of us, I 
BECOMES think, welcome 
IMPORTANT! the opportunity to 
escape from the 

domestic scene, with Wall Street 
and Washington fighting the bat- 
tle of the century and we, the 
spectators, getting the worst of it! 
So it was not hard for me to ac- 
cept the invitation to attend a 
luncheon aboard the Grace Line 
“Santa Elena” given by A. L. 
Frank, president of the Stude- 
baker Export Corp., to a group of 
export trade news men one day 
last week. The purpose of the 
meeting was to decide the win- 
ners of the cup and the annual 
prizes which Studebaker awards 
to its overseas dealers who pro- 
vide the best announcement at 
new car time. All factors which 
contribute to the most spectacular 
and effective showing of the new 
models are considered by the 
judges. The care and ingenuity 


shown by the foreign dealers in 

presenting their case, proves that 

we have no monopoly on brains 

or ingenuity in the United States. 
* a * 


THIS YEAR the first prize 
was awarded to Ditlevsen & Cia. 
Ltda., S. A. Buenos Aires, Argen- 
tina. I had an opportunity to 
look over their presentation 
book which carried through 
from the formal invitations in 
both English and Spanish to 
photographs of the parade of 
“hooded” cars. I think it was 
this novel feature which finally 
swung the judges to a unani- 
mous decision in the favor of 
this distributor. It seems the 
“hooded” idea was particularly 
interesting to the Argentinians 
last fall because of the keen 
interest in that country in the 
“Les Cagoulards,” popularly 
known in France as “the hooded 
ones” whose adherents wear in 
parades and other demonstra- 
tions hoods similar to those 
worn by the hated “Klu Klux 
Klan” in our country. The idea 
of the veiled car displayed in 
showrooms until opening day is 
not original here but I think the 
parade of “hooded” cars is a 
new idea. At least it seemed 
new to we news men in New 
York. Second prize went to 
N. V. Internationale Automobiel 
Mij., The Hague, Holland; third, 
to Morris Hnos, S. A. Mexico 
City, Mexico; fourth, Auto Mer- 
cantil S/A, Rio de Janeiro, 
Brazil, and fifth, Weatherby’s 
Motors (Pty.), Ltd., Kimberley, 
South Africa. 


PARADE OF THE hooded cars. 
Prize-winning idea for best new- 
model announcements awarded by 
Studebaker Export Corp. 


IT SEEMED to me that this 
Studebaker idea of awarding a 
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We Repeat: Junk the Junkers 


In This Corner-- 


‘A Junking Program. .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Back to Work 


The following quotation is from 
a report made public by the 
American Petroleum Institute: 

“Approximately 6,500,000 cars 
having value of $50 or less are 
now in operation on the highways. 

“Most of these cars are seven or 
more years old and are fast ap- 
proaching the junk pile. 

“These 6,500,000 cars owned by 
families of modest or low incomes, 
apparently form a bottle-neck of 
both the new and used car mar- 
kets of the United States. The 
rate at which they are scrapped 
or exchanged for less antiquated 
models, determines in a large 
measure the activity of the new 
and used car markets. 

“If the life of the old cars which 
constitute approximately one-third 


cup and various cash prizes for 
the most novel and effective an- 
nouncement of new models in 
their export division is one that 
could well be taken up by our 
manufacturers in the domestic 
field. It would seem perfectly 
logical to establish a friendly 
rivalry and I am sure the in- 
genuity displayed by our Ameri- 
can dealers would be something 
worth talking about. I am pass- 
ing this along, not with the idea 
of stealing it from Brother Frank, 
but because if every manufac- 
turer in the business adopted it, 
it could still have no other effect 
than to stimulate public interest. 
*” + 1 

ANYWAY, I enjoyed being 
back on the “Santa Elena” on 
which I spent 17 delightful days 
in 1934 enroute to Los Angeles, 
and I was glad to find that the 
Chilean “Rhin” wine aboard 
still rivals the best German 
product, yet costs less than a 
dollar a bottle! I was glad, too, 
to meet the export men who 
have suddenly became very im- 
portant now that they are tak- 
ing one out of every four cars 
coming down the production 
lines! It begins to appear that 
the little export child may yet 
lead them!—G.MLS. 


of the total automobiles in opera- 
tion in the United States, is pro- 
longed, sales and exchanges of 
used cars fall off.” 


I have set out the above quota- 
tion not because I think it is news 
but because it states clearly and 
concisely the constantly increas- 
ing problem of maintaining new 
car demand and normal manufac- 
turing activity in the automobile 
industry without providing ma- 
chinery for dealing with this 
phase of the used car problem. 


It has been reliably estimated 
that the number of used cars with 
a cash value of approximately $50 
might be as great as 10,000,000. 
It is a safe estimate that of the 
approximate 30,000,000 cars in 
operation in the United States, at 
least a third, or 10,000,000, have a 
value of $100 or less. A large pro- 
portion of this class of automobile 
is not in a fit condition for driv- 
ing and creates a serious hazard 
on the highways. 

If a means can be found to 
eliminate these 10,000,000 junk 
cars by trading for better used 
cars or new cars within a reason- 
able period of time, thereby put- 
ting the old cars on the scrap 
heap where they belong, the bene- 
fit from the manufacturing and 
sales standpoint would obviously 
be enormous and immediate. In 
addition, the streets and highways 
would be safer for both drivers 
and pedestrians and the benefits 
from increased prosperity would 
be realized by everyone from the 
corner grocer to the largest in- 
dustrial concerns. 

I am writing to outline what I 
believe to be a feasible plan to 
take these cars out of the used 
car market and create the new 
car demand with its resulting 
return to industrial prosperity. 

My proposal is briefly as follows: 

(a) Create a corporation under 
a name such as “Automobile Sal- 
vage Corp.” for the exclusive pur- 
pose of engaging in the business 
of buying up used cars from the 
dealers at prices not to exceed 
$100 per car. This to be carried 


(Continued on Page 15, Col. 1) 
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ord’s Best Market in New York City 


Matches The Times Circulation Peaks 


ELLING automobiles is a ‘‘neighbor- 
S hood business” in New York. The prob- 
lem for the automotive executive is to find in 
which neighborhoods, among New York's 
114, the most business can be done. 

A good example of the neighborhood 
character of new-car buying in the city is fur- 
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nished by Ford registrations in 1937. These 
figures reveal two important points for the 
automobile industry: (1) there is a wide 
variation in automobile buying from district 
to district in New York, and (2) this buying 
pattern is best matched by the distribution of 
circulation of The New York Times: 
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* * Ten residential districts out of 114 areas 
in New York City account for 24% of Ford’s 
New York sales. 


(In these 10 districts The New York Times 
circulation is 97% greater that of the next 
automotive medium.) 


* * In Manhattan, where Ford leads in sales, 
two out of 24 districts bought 19% of the 
Fords last year. 


(26% of The Times Manhattan circula- 
tion 1s located in these same two districts.) 


* * Ford was first in new-car sales in 1937 
in 29 districts. 


(Circulation of The Times exceeds that of 
the next automotive medium in every one of 
the 29 districts.) 


What is true of the market for Fords is 
true for other markets, too. Wherever new-car 
buyers are to be found in greatest numbers, the cir- 
culation of The New York Times rises to a peak. 
The Times provides the most effective and 
economical foundation for any major auto- 
mobile sales campaign in this great New 
York market. 

The sales power of The Times advertising 
columns is evident in the record. Leader in 
automotive advertising, The Times has also 
led the New York field in total advertising 
volume for 19 consecutive years. 


One of a series of advertisements analyzing the New York 
automobile market, section by section. The New York Times 
advertising representatives will supply interested executives 
with full details, by districts and by individual makes of car. 


Shaded areas indicate the 29 Manhattan, Bronx, Brooklyn 
and Queens districts in which Ford led last year in sales. 


These are strong New York Times neighborhoods, too. 


The New Hork Times 


rainy 





THE NEWS THAT'S FIT TO 
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Compulsory Inspection Laws 
Gain Increased Momentum 


Special to Automotive Daily News 

WASHINGTON. — The move- 
ment among states and cities to 
compel periodic mechanical in- 
spection of motor vehicles as a 
prerequisite to registration is 
growing rapidly, according to the 
International Assn. of Chiefs of 
Police. This city is the most re- 
cent addition to the list, the new 
law here going into effect the 
first of next year. 

The states now having compul- 
sory inspection laws include Ar- 
kansas, Colorado, Connecticut, 
Delaware, Maine, Maryland, Mas- 
sachusetts, Nebraska, New 
Hampshire, New Jersey, New 
Mexico, Pennsylvania, Utah, Ver- 


NO PAUL REVERE rides to bring us 
his warning —we have to set up and 
maintain our own system of warnings 
and safeguards. For constant vigi- 


lance is the price of that 


we have established by twenty years 
of service to the automotive industry. 


We must know the best time to buy 
raw materials —what new raw materi- 
als are available — what effect they 
will have on our finished product. 


We must anticipate and keep ahead 
of new sheet metal manufacturing 


processes which will de- 


mand new formulas and 
new products from us. 
So, when the automotive 
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mont and Virginia, with Wash- 
ington State’s law soon to go into 
effect. Six other states have laws 
for specific classes of municipal- 
ities while New York’s law ap- 
plies to special types of commer- 
cial vehicles. 

Among the cities installing test- 
ing stations, either because their 
states provided no inspection or 
because they wished more strin- 
gent regulation, are Memphis, 
Billings, Mont.; Chicago, Cin- 
cinnati, Des Moines, Evanston, 
Knoxville, Miami, Fla.; Omaha, 
Portland, Ore., and Seattle. 

A project is under way, spon- 
sored by the National Conserva- 
tion Bureau and the American 


leadership 
to produce. 


LEK TRIKAST 


Assn. of Motor Vehicle Adminis- 
trators, to establish standards of 
inspection. Most of the present 
laws specify testing of brakes, 
headlights, wheel 
steering gear, windshield wipers, 
tail-lights, rear view mirror, horn, 
windshield, muffler and tires. The 
fee varies from nothing to 50 
cents and the number of inspec- 
tions required annually from one 
to three. 


GM Institute Draws 


Many Applications 
FLINT. — Teachers of automo- 
tive mechanics in the nation’s 
high schools will tax the capacity 
of the annual summer training 
courses offered by the General 
Motors Institute here, if early ap- 
plications for enrollment are an 
indication, according to Major 
Albert Sobey, director of the 





Institute. 





industry needed electric furnace iron, 
we were ready with a whole new 
division to meet that demand with 
our LEKTROKAST, the finest electric 
furnace alloyed gray iron possible 


Today, LEKTROKAST has made and 
earned its own place in this area. You 
may not need LEKTROKAST for your 
problems, but in our complete line 
of six regular and alloyed gray irons, 
you will find one exactly suited for 
your castings for dies. Our sales 


and engineering repre- 
sentatives are at your 
service—with, of course, 


no obligation to you. 


alignment, | 





five years old and to reduce later 
model used car prices. Under this 
plan, for each $150 rebated by the 
manufacturer, the dealer would 
be required to order one new car. 

Some suggest that the federal 
| government could aid this pro- 
gram by refunding the excise 
taxes now imposed upon new car 
sales for an indeterminate period. 

Other dealers propose that the 
manufacturers impound 10 per 
cent of their gross sales for 60 
days, allowing dealers $50 out of 
this fund for every car scrapped. 
These allowances would be con- 
fined to 10 per cent of the dealers’ 
new car purchases during the 
campaign, the junker to become 
the property of the manufacturer. 

One proposal given wide sup- 
port is that the government and 
manufacturers each pay dealers 
$20 for every new car sold as 
payment for one old car to be 
junked, the dealer absorbing any 
additional loss. Under this pro- 
gram, it is argued, the govern- 
ment’s participation would be 
self-liquidating because for each 
car scrapped a new one would be 
sold upon which the U. S. treas- 
ury would collect an average of 
$24 in excise tax. The value of 
the scrap metal for armaments 
or other purposes also is stressed. 


Proposals Are Varied 


The survey discloses many 
slightly varying proposals. One is 
that the government purchase at 
$50 each several million cars 
which are now more than seven 
years old, the scrap to be used 
for armaments or other federal 
purposes. This general theme is 
advanced by a number of dealers 
who propose different car-age 
limits; manufacturer participation 
through partial or entire financ- 
ing from amortization funds 
flowing from increased prices on 
new cars, and various methods of 
disposing of the scrap metal. 

In the interest of safety, as well 
as to bring relief to the industry 
and business, some dealers advo- 
cate legislating old or unsafe cars 
off the roads. This could be done 
by making it illegal to license 
such machines or requiring deal- 
ers to scrap them after they have 
reached a certain age or fail to 





| measure up to rigid safety stan- 


dards. 

Establishment of a_ national 
used car classification or apprais- 
al bureau is urged by several 
dealers. Others think the same 
time-payment conditions should 
apply to new and used cars alike. 
Among other general suggestions 
coming out of the survey are: 


NRA Return Asked 


Return to NRA code provisions; 
changes in contracts to afford 
more protection to dealers in mat- 
ters of territory and profits; 
curbing of arbitrary quotas; dis- 
continuance of finance company 
support of basically-unsound deal- 
ers; elimination of the excise tax 
on new cars; delay of the pro- 
posed Withrow investigation; 
bringing out of new models in 
January, and greater facilities for 
placing automotive paper with 
local banks. 

Most of the non-dealer partici- 
pants in the poll agree the great- 
est stimulant for the automotive 
industry would be adoption of one 
of the junking plans. Among 
clearly defined plans, the most 
universally popular call for sub- 
stantial, direct government sub- 
sidy on the ground that this 
would divert the metals salvaged 
from several million old cars to 
the armament or public works 
program. Some propose that the 
manufacturers accept the finan- 
cial burden, deriving compensa- 
tion through the sale of scrap 
and new cars. 

Among these plans is one pro- 
posing that new car prices be in- 
creased one-sixth to provide a 











‘Little Fellow’ Dealers Give Roosevelt Junker Plan 


Ideas May Bring About 
Legislation by Congress 


(Continued from Page 1) 


fund for buying back cars when 
they are six years old at one- 
seventh of their original price. 
Variations are building a “mor- 
tality stabilization fund” through 
a $10 surcharge on new cars and 
amortization of a $300,000,000 fed- 
eral grant by a 5 per cent demoli- 
tion tax. 

Other non-dealer proposals are 
that automobiles beyond a certain 
age, possibly five to eight years, 
be legislated out of circulation; 
that cars be subject to progres- 
sively diminishing legal valua- 
tions which would drop to zero at 
the five-year point; used cars to 
be sold only by dealers who do 
not handle new cars; setting up 
by dealers of a co-operative used 
car appraisal agency in each lo- 
cality, dealers agreeing not to al- 
low more than the price set on a 
given car. 


Offer Other Changes 


Changes in production practice, 
which some believe would have a 
salutary effect in reducing the 
production year to 11 months; 
bringing out new models every 
three, four or five years instead 
of each year; discontinue making 
replacement parts for cars more 
than five years old. 


The survey brought forth ap- 
peals for a sharp reduction in the 
cost of automobile repair work 
and more facilities for deferred 
payment for it. It is also con- 
tended that lower stabilized serv- 
ice charges, or elimination of 
price variations between urban 
and rural localities, would greatly 
encourage used car purchases by 
placing maintenance expense in 
better relation to car values. 


Find a bigger foreign market 
for used cars, is a suggestion 
made by several. They would 
have set up a government and 
manufacturer-financed organiza- 
tion for the exportation of a large 
number. This could be accom- 
plished through some form of 
trade agreement with other na- 
tions, it is argued. 


hav \78A 


1 to 4-PASS. 
“AIR SEDANS” 


PRIVATE PLANES INCREASING 


Huge transport ships have partly 
overshadowed the increasing 
number of small, light planes for 
training and private use. Economy 
of operation, and low first cost, is 
important in these 1 to 4-pas- 
senger air sedans. Latest develop- 
ment is a 50 h.p. 4-cylinder hori- 
zontally opposed engine built by 
the Menasco Mfg. Co., Los Ange- 
les. The finned cylinder blocks 
are air-cooled. Unique advantages 
of Nickel alloy iron dictated se- 
lection of this close-grained, uni- 
form metal. Higher strength and 
toughness are vital in light planes 
where small sections must assure 
a generous margin of safety. 
Nickel alloys flow freely in 
the mold, form perfect sections, 
without chilled edges. Nickel al- 
loy steel is easily machinable, re- 
tains pressure- 
tightness through 
extremes of tem- 
perature. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 








Special to Automotive Daily News 

HARRISBURG, Pa.—Of the 
575,000 used cars sold in Pennsyl- 
vania during 1937, more than 60 
per cent—346,725 units—were five 
or more years old, it was esti- 
mated here by the Pennsylvania 
Motor List Co. More than 40,000 
sales were made on models more 
than 10 years old, the company 
estimated. 

Largest number of a single 
year’s models sold in 1937 were 
’29’s, of which more than 83,000 
were purchased, against only 12,- 
000 ’37 models. Highest sales were 
made in the 1927-1932 group. 

The company breaks down the 
575,000 used car sales as follows: 
1937 models, 12,075; 1936 models, 
57,500; 1935 models, 56,950; 1934 
models, 56,900; 1933 models, 44,850; 
1932 models, 47,150; 1931 models, 
64,400; 1930 models, 67,850; 1929 
models, 83,375; 1928 models, 43,700; 
1927 and older models, 40,250. 

The figures were determined, 
the motor list company said, by 


Eckenhoff Heads 
Philadelphia ASA 


For Coming Year 


PHILADELPHIA.—The follow- | 


ing officers, directors and com- 
mittee members were elected 
Monday at the annual meeting of 
the Automotive Service Assn. of 
Philadelphia: 

President, A. G. Eckenhoff, 
service manager of Scott Smith 
Cadillac Co.; first vice-president, 
F. C. Nicholson, Ford Motor Co., 
Chester; 2nd vice-president, A. S. 
Williamson, service manager of 
Anders & Jervis Motor Co.; 
treasurer, Joseph C. Dawson, of 
Marmon-Philadelphia Service, and 
secretary, W. P. Berrien, of 
Philadelphia Automobile Trade 
Assn, 

Directors: C. L. Butt, service 
manager, Packard, Inc.; Harold 
Cummings, Philadelphia Auto Re- 
pair Shop; R. H. Erny, R. H. 
Erny & Co.; A. R. Greenlaw, 
service manager, 
Co.; S. H. Neal jr., service man- 
ager, West Philadelphia Buick 
Co.; John L. Palmer, vice-presi- 
dent, Auto Equipment & Service 
Co.; Wm. E. Schwarze jr., serv- 
ice manager, the White Co., and 
August Wilkening, Motor Parts 
Co. 

Admissions committee: R. H. 
Erny, F. C. Nicholson and J. C. 
Dawson, chairman. 


Court Reverses 
Patent Decision 


WASHINGTON. —In a ruling 
handed down Monday, the U. S. 
supreme court held that the Lin- 
coln Engineering Co. had not in- 
fringed a lubricating apparatus 
patent owned by the Stewart- 


Wilkie-Buick | 
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Ancient Cars Total 60% of Used Sales in Penna. 


Of 575,000 Units Sold in ’37 
346,000 Are Pre-’33 Models 


making actual counts in relative 
counties and applying the ratio to 
the total sales. 

Commenting on the resume, H. 
Coles, used car manager, Roxy | 
Motors, Inc. (De Soto-Plymouth), | 
Philadelphia, declared that he be- | 
lieved that “the most trouble- | 
some problem of the automobile | 
business can be traced to the 
source of these sales.” 

“If some real means can be| 
utilized to eliminate such models | 
from the used car market,” he | 
said, “we believe the automobile | 
business would be able to go full | 
steam ahead.” 

To feel the pulse of the industry, | 
consistent 
Daily News is a necessity. 





Safety Club Set 
by Car Victims 

OMAHA.—A new type or- 
ganization to promote traffic || 
safety has just been formed 
in Omaha, Its membership 
is to be composed entirely 
of persons who have suf- 
fered injuries as a result of 
traffic accidents. 

Disabled Traffic Veterans’ 
Assn. is suggested as a name 
for the organization. John 
A. McKenzie, Omaha attor- 
ney, who recently fractured 
several ribs in a car acci- 
dent, is temporary chairman. 


Sunday Closing Ok’d 
PORTLAND, Ore.—An ordinance, | 


| providing compulsory Sunday closing | 
for Portland automobile dealers and | 
requested by a heavy majority of | 
reading of Automotive| them, has been passed by common | 
| council here. | 


| vision of Chrysler Corp., 
| special meeting here Monday for | 
| Michigan, Ohio and Indiana deal-| 
| Apr. 6; Los Angeles, Apr. 7; Salt 


7 


‘Spring Deuter Meeting 


Drive Opened by De Soto 


DETROIT.—A nationwide pro- 
gram of spring dealer meetings 
for De Soto dealers throughout 


| the country will be held in 29 im- 
| portant 


cities during the next) 
three weeks. 
Opening gun of the spring cam- 


| paign was fired by L. G. Peed, 


vice-president of the De Soto di-| 
at al 


ers at the Fort Shelby hotel. 

On the same day J. B. Wagstaff, 
general sales manager, conducted 
a similar meeting in Minneapolis, 
and K. H. Bronson, director of | 
advertising and merchandising, a| 
session in Chicago. 

Immediately after these meet-| 


| Dallas, 


ings, Peed and the other De Soto 
sales officials went into the field 
to conduct additional meetings: 

Peed—Cleveland, Mar. 29; Cin- 
cinnati, Mar. 30; Birmingham, 
Mar. 31; Atlanta, Apr. 1; Raleigh, 
Apr. 4; Washington, Apr. 5; Phila- 
delphia, Apr. 6; Boston, Apr. 7, 
and New York, Apr. 8. 

Wagstaff — Helena, Mar. 380; 
Spokane, Mar. 31; Seattle, Apr. 1; 
Portland, Apr. 4; San Francisco, 


Lake City, Apr. 11, and Denver. 
Bronson—Indianapolis, Mar. 29; 
St. Louis, Mar. 30; Memphis, Mar. 
31; Jackson, Miss., Apr. 1; New 
Orleans, Apr. 4; Houston, Apr. 5; 
Apr. 6; Oklahoma City, 
Apr. 7, and Kansas City, Apr. 8. 


A PROFIT STORY IN PICTURES 
of the Newest Car in the World... 


The Sensational CADILLAC Sixty Special 


you that 


Retr 


the new Cadillac 
Special” really IS an entirely new type 
of motor car—a car distinctly pro- 
phetic of future motor car design. 


IT IS A JOY to demonstrate the 
“Sixty Special.” Its doors of gen- 
erous size, its extra wide and extra 


“Sixty 


deep davenport 


instant appeal to every prospect. 


seats make an 


BUYERS ARE SURE to appreciate 
the pleasing and graceful rear lines 
and contours of the “Sixty Special” — 
as well as the spaciousness and con- 
venience of the luggage compartment. 





PROSPECTS, too, will delight in 
the abundant room and charming 
appointments. There is ample room 
for three—and, when desired for two, 
a thickly padded center arm rest! 


EVERYONE enthuses over the 
wide, unobstructed vision of the 
car—more outward vision, by 
actual measurement, than in any 
other closed car built today! 


THE SIMPLE new Syncromatic shift 
— providing gear control at the finger- 
tips and a wholly unobstructed front 
compartment—gives a “sales appeal” 
unapproached by any other car. 


Warner Corp. The ruling reversed 
a circuit court of appeals decision 
favoring the latter company. 

The apparatus is widely used 


F YOU are interested in selling 
for lubricating bearings. 


a motor car that is—from every 
angle and by every standard—the 
newest car in the world, you are 
invited to communicate with 
Cadillac. Your inquiry, of course, 
will be held in confidence—and we 
shall be very: glad to explain the 
unusual money-making oppor- 
tunities in the Cadillac franchise 
—at this most opportune time! 


Minnesota Dealer Wins 


Used Car Plan Contest 

CHICAGO.—H. E. Krog of the 
Stillwater Motor Co., Chevrolet 
and Buick dealer, Stillwater, 
Minn., was declared the winner; 
W: R. Whiteway, sales manager 
of the Hillcrest Motors Co., Stude- 
baker dealer, Cleveland, O., second, 
and Glenn C. Bream, of the 
Uhrich Motor Co., Chrysler and 
Plymouth dealer, Gettysburg, Pa., 
third in the “Turning Used Cars 
Into Cash” contest recently con- 
ducted by the National Used Car 
Market Report, Inc., Blue Book 
and Red Book publishers. To Krog 
will go a cash prize of $100, to 
Whiteway $50, and to Bream $25. 


ONE GLANCE at this sensational and revolutionary motor car will explain why oe ae ee 

demand for it has so steadily mounted. Cadillac dealers everywhere report that 

they have never experienced the spontaneous demand that this car has created. CADILLAC MOTOR CAR DIVISION 
General Motors Sales Corporation 


They confidently expect and freely predict greater sales and greater profits from 
this precedent-breaking new “Sixty Special” than they have enjoyed in years! 2860 Clark Avenue, Detroit, Michigan 
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that means better boats at lower prices 





f 
as oats ~ 
Utility first Co 
\ costs: 


BUY YOUR NEW CHRIS-CRAFT NOW! 


* DEALE RS: Chris-Craft offers you a remarkable oppor- 


tunity to build a successful, highly profitable business. Many of 
our dealers have been with us since the inception of the company. 
More Chris-Craft are sold each year than any other type or make 
of motor boat. Chris-Craft Dealers enjoy a steady, rapidly expand- 
ing business. Write today for complete data on open territories. 


CHRIS-CRAFT 


CHRIS-CRAFT CORPORATION, Detroit Road, ALGONAC, MICHIGAN 


Direct Factory Branch 83 East 45th Street, New York, N. Y. 
Chicago Display 1200 South Michigan Avenue, Chicago, Illinois 
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Dallas Fines Dealers 


In Used Car Drive 


By J. A. Webb 
Staff Correspondent, ADN 
DALLAS. — Automobile dealers | 
here probably will not participate | 
in any more nation-wide used car | 
show weeks. 


If they do, they will make cer- 
tain beforehand they are not go- 
ing to be fined by the city govern- 
ment for such actions. 


Following the recent used car 
week here, part of the nation- 
wide arrangements, and backed 
by local luncheon clubs, business 
organizations, chamber of com- 
merce, and even by the police de- 
partment, every automobile deal- 
er participating in the affair was 
fined $25 for violating a city ordi- 
mance providing used cars can 
not be offered for sale except on 
lots for which city licenses are 
issued. 


The Dallas automobile dealers 
leased the grounds of an athletic 
organization for the recent show. 
They had not considered the idea 
a “used car show” designed es- 
pecially for selling cars, but more 
as a part of the nation-wide plan 





for greater safety on streets and 
highways through operation of 
better cars. They say they went 
to rather heavy expenses to stage 
the “show” on private property 
for which they paid, and that 
when that expense was paid and 
the $25 fine added, they lost more 
money than they expected to lose 
when the show was planned. 


Some score of Dallas dealers, 
members of the local association, 
participated in the “show” and 
were assessed fines of $25 each. 


Higher Rubber 
Quotas Urged 
For 1939-1943 


LONDON. — Higher rubber ex- 
port quotas, under a five-year 
control plan, were urged here this 
week at the final session of the 
international rubber’ regulation 
committee. 

Yearly quotas, rising from 1,- 
519,000 tons in 1939 to 1,569,000 in 
1943, were suggested for the five 
years, whereas previously figures 
had called for annual amounts 
ranging from 1,335,000 tons in 
1938 to 1,494,250 in 1943. 

Present allotments will continue 
through June, with the committee 
deciding at its next session on 
quotas for the three months fol- 
lowing June. By June 30, France, 








United Kingdom, India, the 
Netherlands and Siam must de- 
cide if they will accept the com- 
mittee recommendations to ex- 
tend control upon expiration of 
the present agreement next 
December. 

Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the 
“wide-awake” in the industry. 


The dealers say the city claims 


| the $25 was a fee under the “used 


car lot license ordinance,” but 
that it also happens to be one of 
the fines provided for offering 
used cars for sale on a lot not 
specified in the city licenses. 

The dealers say they did not 
expect to “break even” on the 
show expense, and that they en- 
tered the scheme as a matter of 
civic and patriotic duty. It cost 
each dealer some $200 to take 
part in the activities of the week. 
That, with the fine added, will 
require the sale of several used 
cars on regular lots to meet ex- 
penses. 

Anyway, Dallas automobile deal- 
ers are “hot in the collar” about 
being fined for participating in 
the nation-wide arrangements, 
and will confine their “used car 
shows” to their own lots in the 
future unless the city fathers get 
a different slant on the matter. 


Eleven Directors 


Are Selected by 
Phila. Trade Assn. 


PHILADELPHIA.—The follow- 
ing were elected directors of the 
Philadelphia Automobile Trade 
Assn. at the annual meeting 
Monday: 

Re-elected: J. H. Fassitt, gen- 
eral manager, Foss-Hughes Co.; 
J. E. Gomery, treasurer and gen- 
eral manager, Gomery-Schwartz 
Motor Car Co.; George H. Thorn- 
ton, president and general man- 
ager, Thornton-Fuller Co.,; 
Thomas B. Martindale, president, 
Thomas B. Martindale, Inc. 

New directors: Jo G. Roberts, 
general manager, Nash - Phila- 
delphia Co.; Frank L. Wiethoff, 
president, Chrysler - Philadelphia 
Co., and Eli S. Sentman, presi- 
dent, Sentman Motor Co. 

Following directors, continuing 
in office, comprise remainder of 
the board: R. Scott Smith, presi- 
dent, Scott Smith Cadillac Co.; 
Leo T. Brown, president, Gibson 
Motor Co.; John A. Lafore jr., 
president, Central City Chevrolet 
Co., and Raymond A. Erwin, 
president, R. A. Erwin Motor Co. 

The directors will elect in May 
as officers of the association a 
president, vice-president, a treas- 
urer and a secretary. 


Chinen Will ‘tind 


Montreal Trade Assn. 


MONTREAL.—The Automotive 
Trade Assn. of Montreal at its 
annual meeting elected George O. 
Clermont president, together with 
the following officers: 

Vice-president, E. A. Everson; 
treasurer, P. O. Messier; secre- 
tary, P. N. Mainguy; directors, 
L. P. Gravel, C. S. Griffith and 
R. H. Pattison; and general man- 
ager, Adelstan Levesque. 


FOR CAREFREE RELAXATION 


Get away from routine for a week or a weekend—it 
will do you a world of good. Enjoy the matchless 
facilities of the Hotel Ambassador to make your visit 
perfect. Riding, golf, swimming in the great salt 
water pool. Or lazy sun-swept hours on the sun deck, 
or along the boardwalk. Dine on marvelous food, and 
sleep with the murmur of the surf under your win- 
dow. Both American and European plan rates. 


The Ambassador 


IN 


ATLANTIC 


CcigTyY 


WILLIAM HAMILTON, Managing Director 





Pee tt kenettenie 


Slump 


By D. M. Trepp 
Staff Correspondent, ADN 


SEATTLE.—After more than a 
year’s apparently successful oper- 
ation, the used car appraisal 
bureau of the Seattle Automobile 
Dealers’ Assn. has been closed. 


The Seattle bureau continued 
after similar attempts had failed 
in San Francisco and elsewhere 
along the coast, and for a time it 
was thought the dealers “had 
something.” 

Ford and Chevrolet dealers had 
a similar bureau several months 
prior to its extension to include 
every dealer in the city, with one 
exception. This, too, has now 
gone by the board. 

Carl Heussy, secretary of the 
association, explained the closing 
was due to (1) slump in the new 
car market to the extent that it 
is no longer possible to finance 
the bureau; (2) too few deals be- 
ing made to justify continuance. 

William Short, former president 
of the Washington State Federa- 


Chevrolet Names 
3 Sales Executives 
To New Positions 


(Continued from Page 1) 


son, southwestern regional man- 
ager, returns to Detroit to assume 
Lewellen’s former duties. The 
post which he vacates at Dallas, 
Tex., will be filled by Roy W. Hill, 
who is promoted from assistant 
regional manager in the Great 
Lakes region. 

Keating’s service with Chevro- 
let dates back to 1919, when he 
joined the organization in New 
York. After varied experience in 
the field, he entered the central 
office in July, 1927, being assigned 
to special work. He became city 
sales manager at Pittsburgh on 
Aug. 1, 1927, winning promotion to 
zone manager at Philadelphia one 
year later. On Nov. 1, 1933, he 
was transferred to St. Louis as 
manager of the midwest region 
embracing six important zones. 
He served in that capacity until 


T. H. Keating J. E. Johnson 


Mar. 1, 1937, when, upon the crea- 
tion of a separate used car organ- 
ization, he was called to Detroit 
as assistant general sales manager 
in charge of used car operations 
in the eastern half of the country. 

Lewellen was connected with 
the engineering department in 
Chevrolet from the time he joined 
the organization, early in 1919, 
until May 1, 1925, at which time 
he entered central office promo- 
tional work. Mar. 1, 1937, he was 
named assistant general sales 
manager in charge of used car 
operations in the western half. He 
leaves the latter post to succeed 
Keating in the east. 

Johnson joined Chevrolet in 
1923 as a factory representative 
in Janesville, Wis., progressing in 
different capacities until June 1, 
1934, when he was named man- 
ager of the large southwest region, 
with headquarters in Dallas. 

Hill has been with Chevrolet 
since November, 1925. He served 
successively as a traveling repre- 
sentative and city sales manager 
in Los Angeles, assistant sales 
manager and sales manager in 
El] Paso, sales manager in Jack- 
sonville, and zone manager in 
Minneapolis and Chicago. 
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Seattle Dealers Drop Used Car Appraisal Bureau 


in New Car Sales 


Makes Financing Impossible 


tion of Labor, had been the bu- 


reau’s manager. 

Trading will now be unre- 
stricted, and likely a bit wilder, 
although it is up to each in- 
dividual to handle trade-ins with 
due business judgment. Re-sale 
values of used cars are down and 


so trade-ins must be made with| 


this in mind. 


“Even if dealers were able to 
realize a great profit on every car 
sold under present conditions, the 
returns would not be sufficient to 
pay the operating overhead of 
establishments now doing busi- 
ness in Seattle,” continued Hues- 
sy. “Of course those dealers who 
will be able to weather the storm 
will be in fair shape when condi- 





9 





tions improve; unless the manu- 
facturers appoint a lot of new 
dealers, as soon as the market! 
looks better.” 


The bureau worked very well 


as to living up to appraisals made | 


by the first dealer to whom the 
prospect went. Where there was 
any dispute over valuation, a re- 
appraisal was provided for. 


U. S. Riana Equal 
Third of World Total 


WASHINGTON. — The United 
States has approximately 3,065,000 
miles of highways, or nearly one- 
third of the world total of about 
9,687,000, according to a survey of 
world highways just completed 
by the automotive trade division 
of the U. S. department of com- 
merce. 

At the close of 1929 the world 
total for highways was about 6,- 
582,000 miles. 





Sloan’s Donation Heightens 
Interest in Safety Dinner 


WASHINGTON.—The automo-, ¢ 


bile industry will bulk large at the 
annual award dinner of the na- 
tional traffic safety contest, con- 
ducted by the National Safety 
Council, to be held at the May- 
flower hotel here Apr. 12. Interest 
is heightened this year through 
the generosity of Alfred P. Sloan 
jr., chairman of the board of 
General Motors Corp., in giving 
$25,000 as an additional prize. 


This money, given by Sloan to 
the Automotive Safety Foundation 
and allocated by that institution 
to the council, will be used to pro- 
vide 20 fellowships in the Harvard 
bureau for street traffic research 





and the Northwestern University 
traffic safety institute. 

Preliminary judging of the 
traffic accident records of the 
1,103 cities and 43 states which 
participated in the contest is un- 
der way and winners will be an- 
nounced next Wednesday at a 
final meeting of the judges here. 
The judges are Thomas H. Mac- 
Donald, chief of the federal 
bureau of public roads; Paul G. 
Hoffman, president of the Auto- 
motive Safety Foundation, and 
D. C. Fennell, president of the 
National Safety Council. 

Latest available registration figures 
appear twice weekly in Automotive 
Daily News. 





hs youre looking 


for a Money Maker 
bres youn JOURNEYS END 


ae 


tt 


WE BELIEVE that Pontiac offers the finest dealer oppor- 


tunity in America’s biggest industry. 


from Pontiac dealers: 
One dealer says— 


The evidence comes 


“| have made more on the Pontiac 


contract than with any in my experience extending 


over 13 years.’’* 


Here’s why: 


Pontiac’s franchise, 


with sliding scale discounts, protected territory, and 
protection on price and model changes is as liberal an 


*From a letter in Pontiac’s files. 


dase 


agreement as the industry can show—expressly designed 
to help dealers make more money. 


Another writes—‘ 


“Anyone 


fortunate enough to 


acquire Pontiae’s franchise cannot help showing a 


profit.”* Tlere’s why: 
ae 

909, 

compe te 


example, 


ood 
In the price field leita 
of new cars, Pontiac offers a product built not to 
with but to excel other cars. j 
Pontiac has 51 advancements, including the 


This year, for 


finest demonstration feature, Safety Shift Gear Control. 


Those are causes. 


Here are results. 


1935 


From 


through 1937 improved business conditions naturally 


increased sales of all 


dealers. 
enjoyed far more than a normal increase. 


dealers 
this 


But Pontiac 
During 


period Pontiac retail registrations not only jumped 
51%; Pontiae’s share of the business in the low-price 


field also increased 21%! 


That is part of the proof that, as a money-maker, 


Pontiac 
want the 
General Sales ‘ 


“ae story 


Motors Sales Corporation, Pontiac, Mich. 


has few rivals in any business field. 
write to C. P. 
anager, Pontiac Motor Division, General 


If you 
Simpson, 


All corre- 


spondence will be considered strictly confidential. 


Name on request. 


aia 
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th Dimension 


The News of Automotive Advertising 


By Pete Wembhoff 


Heads 


Committee chairmen and co- 
chairmen, heading arrangements 
for annual conclave of Advertis- 
ing Federation of America in 
Detroit June 12-16, started ball 
rolling Friday noon at luncheon 
meeting in Hotel Statler, Detroit. 

Committees met with George 
M. Slocum, ADN publisher and 
AFA prez, and with members of 
Detroit Adcraft club and Women’s 
Advertising club of Detroit. 

Headed by J. J. Hartigan, 
Adcraft club prez, as general 
chairman of convention board, 
and Marguerite Auberle, presi- 
dent Women’s club, as vice- 
chairman, following is lineup 
so far named for pow-wow: 

Verne W. Tucker, promotion 
manager, and Alfred H. Mc- 
Keown, of the Detroit News, con- 
vention correlator. 

Finance, Joseph R. Scolaro, 
chairman, and Mae O. Vander- 
Pyl, co-chairman; publicity, C. 
W. Hungerford, chairman, and 
Alice N. Gorham, co-chairman; 
program, James R. Adams and 
Mary Hopkins. 

Reception committee, William 
S. McLean, Ruth Dunning; regis- 
tration, Belle L. Thomas, Charles 
J. Shower; attendance, William 
A. James, Florence Cox; adver- 
tising, Ralph E. Murphy, Beatrice 
M. Morgan; transportation, 
Daniel J. Harkins, Alacoque M. 
Dantzer; civic interests, Arthur 
W. Winter, Katherine Travis. 

Sessions, Col. H. H. Burdick, 
Ann I. Gleason; entertainment, 
Charles A. Hughes, Suzanne L. 
Blank; cuisine, Irene Hickey, 
Gordon K. MacEdward; decora- 
tions, Ruth Franklin Crane, 


AR buyers always have a han- 

kering to visit the factory— 
take delivery there—and drive 
their new cars home. In the past, 
however, time and expense have 
made this impractical. 

But now, American Airlines— 
with its fast, convenient service 
to Detroit makes it possible . . 
and pleasant! Now your custom- 
ers can buy their new cars at reg- 
ular delivery prices. The saving 
in freight charges is ample to pro- 
vide them with a free air ticket to 
Detroit, plus an additional cash 


> 








Automotive 
On the Air 


(All Time, Eastern Standard) 


CHRYSLER—Thursday, 9:00 p.m., CBS. 

Major Bowes’ Amateur Hour. 
FORD—Tuesday, 9:00 p.m., CBS. 

‘“‘Watch the Fun Go By.’’—with Al Pearce. 

Sunday, 9:00 p.m., CBS. 

Ford Sunday Evening Hour. 
NASH—Saturday, 9:00 p.m., CBS. 
“Professor Quiz.’’ 

PONTIAC—Monday, Wednesday, Friday, 

p.m., CBS. 

‘“‘News Through a Woman’s Eyes.”’ 


2:00 


Charles W. Brooke; exposition, 
L. G. Peed, Edwin W. Husen; 
samples and souvenirs, William 
L. Emerick, Olive Torpey. 


Named 


Merlin H. Aylesworth, founder 
and first prez of NBC, is named 
publisher of New York World- 
Telegram, succeeding Ray S. 
Huber, who returns to general 
management of the Scripps- 
Howard newspapers from which 
he was temporarily detached to 
head the World-Telegram busi- 
ness office at time of merger. 
Aylesworth has been in general 
business management depart- 
ment of paper for over a year, 
developing national advertising. 

Change will not affect editorial 
or news departments, which will 
continue under personal direction 
of Roy W. Howard, president and 
editor, and of Lee B. Wood, 
executive editor. 

Noel S. Macneish, for several 
years assistant publisher of 


allowance to defray expenses on 
the way home. 

This is one of the “‘small”’ sell- 
ing points that so often make a 
big difference. Bear it in mind— 
and try it on your next prospect. 
And remember—his free air trip 
will be as a guest of American— 
the air line that carries more pas- 
sengers than any other in the 
world—the air line everyone takes 
to, Detroit! 

FOR INFORMATION: 
Call your local American Airlines ticket office 


—or write to M. D. Miller, American Air- 
lines, Inc., 20 N. Wacker Drive, Chicago, Ill. 


AMERICAN AIRLINES .. 





paper, moves up to _ business 
manager in charge of production 
and operations. 


Ads 


Link-Belt Co. is releasing series 
of full-page ads in magazines, 
“published in the belief that there 
is more to Business than just sell- 
ing goods... .” 

Copy and layout of insertions 
are exceptionally good, and point 
out the advantages machinery 
and industry have heaped on 
America. 


Chatter 


Thomas H. Corpe, Buick ad- 
rector resigns. . .. Palm _ to 
Denver Rocky Mountain News 
for its unusual shots of Na- 
tional Used Car Exchange 
Week activities in Denver, one of 
which (tank crushing a used car) 
appeared in ADN’s March 26 
issue ... Jim Sullivan, vet auto- 
mobile editor of Boston Globe, 
elected prez of Charitable Irish 
Society of Boston, founded in 
os Se 


April 
20-23—White Sulphur Springs, 
W. Va. American Assn. of Ad- 
vertising Agencies. The Green- 
brier. 
25-29—White Sulphur Springs, 
W. Va. Associated Business 
Papers conclave. 
26-29—New York. American 
Newspaper Publishers’ Assn. 
Hotel Waldorf-Astoria. 

May 
13-144—Hamilton, Ont. Adver- 
tising Affiliation. 
30-June I—Biloxi, Miss. South- 
ern Newspaper Publishers’ 
Assn. Edgewater Gulf Hotel. 

June 
12-15—Detroit. Advertising 
Federation of America annual 
conclave. Hotel Statler. 
26-830—Los Angeles. Pacific 
Advertising Clubs Assn. Am- 
bassador Hotel. 

July 
3-5—Detroit. Trade Assn. of 
Advertising Distributors con- 
clave. 

August 
23-25—Denver, Outdoor Adver- 
tising Assn. of America, 


Gar Wood Plans 
to Build Buses in 


Marysville Plant 


DETROIT. —H. Sydney Snod- 
grass, general manager of the 
motor coach division of Gar Wood 
Industries, Inc., announces the 





gradual transfer of the division 
from plant 4, Highland Park, to 
the company’s plant in Marys- 
ville, Mich. 

The coach division will share 
plant 5, Marysville, with the 
newly-added motor boat division. 
Extensive re-arrangements and 
improvements are now being 
completed in the Marysville plant 
to make room for volume produc- 
tion of motor coaches. 


Adaptation of approximately 
30,000 square feet of floor space to 
accommodate the ‘new motor 
coach division has been made pos- 
sible by the installation of over- 
head balcony structures, taking a 
large part of the boat manufac- 
turing operations off the main 
floor of the plant. The addition of 
the baleonies provides floor space 
for two complete coach assembly 
lines. Coaches will be produced 
on these lines progressively—each 
line handling the assembly of 
complete coaches. 


CIO Union Granted 
Sole Bargaining Right 
WARREN, O.—The CIO's 
United Electrical & Radio Work- 
ers of America has been certified 
by the NLRB as exclusive repre- 
sentative of production and 
maintenance employes at the 
Sunlight Electric division of Gen- 
eral Motors Corp. here. 





ANYONE CAN SEE.. 
pacts £ 


a 


BUICK’S SPRING POSTERS, which were plastered on billboards 


throughout the country this week. 


D. O. Thomas Joins Bendix; 


Saginaw Advances Doerfner 


SAGINAW, Mich.—David O. 
Thomas, general manager of the 
Saginaw Malleable Iron division 
of General Motors Corp., has re- 
linquished his duties to become 
vice-president of the Bendix Avia- 
tion Corp. in South Bend. 

W. H. Doerfner, works manager 
of the Saginaw Malleable Iron di- 
vision, succeeds Thomas as gen- 


eral manager. James H. Smith 


‘Inspiration Fest’ 
to Be Sponsored 


by Chicago Assn. 


CHICAGO.—With the expecta- 
tion that the affair will put 
dealers in a better frame of mind 
toward the automobile business 
and help prepare them mentally 
for the spring selling season, the 
Chicago Automobile Trade Assn. 
will play host to about 700 of 
them Tuesday night at a fun fest 
in the Congress hotel. 

The function is labeled the 
first annual “Carnival Jamboree,” 
and “I Like This Business” has 
been adopted as the official slo- 
gan. 

H. T. Hollingshead, president of 
the CATA, has placed M. J. 
Lanahan, S. L. Davis, J. J. Wright 
and S. B. Shapiro in charge, with 
Lanahan as chairman of the ar- 
rangements committee. 

“Business men are often in- 
clined to envy those in other lines 
of endeavor,” stated Hollingshead. 
“We want to eliminate that at- 
titude among automobile dealers, 
because in the final analysis they 
are identified with the leader 
among industries.” 


Canadian Car Financing 


Shows Gain in February 


MONTREAL.—A total of 7,966 
new and used cars were financed 
for $3,504,257 in February against 
6,547 at $3,148,390 in the previous 
month and 8,545 at $3,598,647 a 
year ago, according to the 
Dominion bureau of statistics. 





E. R. Palmer 
dates back to 1912. 


Motors since 1919, 
Chevrolet division in Flint as an 
accountant. 
resident comptroller and in 1929, 
was named treasurer of Adam 
Opel AG, the automotive opera- 
tions of General Motors in Ger- 
many. He became general man- 
ager of that company in July, 
1936, and last July was trans- 
ferred to Detroit as assistant 
comptroller of General Motors. 


succeeds Doerfner as works man- 
ager. 


Coincident with the announce- 


ment concerning Thomas, it was 
announced that Edwin R. Palmer, 
assistant comp- 

troller of Gen- 

eral Motors, has 

been elected a 

vice-president of 

the 
Corp. 


Bendix 


has 
’ 
ey 


Thomas 


D. O. Thomas 


been in charge 
of the Saginaw 
Malleable Iron 
division since 
1930, and his 
service with 
General Motors 


Palmer has been with General 
joining the 


Later, he became 


Doerfner joined the Saginaw 


Malleable Iron Co. in 1918 as time- 
keeper and, except for the period 
from 1924 to 1928 when he was 
constructing a foundry for the 
Harrison Radiator 
Lockport, N. Y., he has continued 
with the same division. After ex- 
tensive experience 
he was made general superinten- 
dent, and in 1928 became works 
manager. 


division in 


in the shops 


Samuel H. Gentle 
SOUTH BEND.—Samuel H. Gentle, 


49, died suddenly of a heart attack 
Tuesday morning at his home. 
the past 33 years Mr. Gentle had 
been employed by 
Corp., serving as assistant purchas- 
ing agent at the time of his death. 
He is survived by his wife. 


For 
the Studebaker 
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* ASS into the Roosevelt and you 
* leave the madding crowd be- 
* hind. Here is the intimacy, quiet 
te dignity and unobtrusive service of 


* 
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+ 
* ROOS 


* 
* 
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Orrin Tucker and Or- 
chestra nightly in Grill. 


Dine ‘neath the Hendrik 
Hudson Room's noted 
Wyeth murels. 


* 


THE 


EVELT 


Bernam G. Hines, Managing Director 
Madison Ave. at 45th St., New York 
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“T R.’s” Tradition Still Lives ¥ 


a well-ordered home. You may 
rest or entertain atthe Rooseveltin * 
an atmosphere traditionally hos- * 
pitable as that of the great ‘‘T. R.”’ os 


; * 


Cocktail in any of half-a- 
dozengay,intimatespots. 
Red Cap service under- 
ground directly from 
Grand Central. 


* 
* 


* 
* 
* 
* 
* 
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FTC to Hold Motor Fair Trade Conference 
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Detroit Parley 
Set of Rules for Industry 


to Ponder 


(Continued from Page 1) 


all automobile manufacturers on 
Mar. 25, relative to the forthcom- 
ing conference, Benson pointed 
out that more than 200 industries 
have already taken advantage of 
the opportunity afforded by the 
Trade Practice Conference pro- 
cedure of the FTC, which was 
inaugurated nearly 20 years ago, 
and are now operating under rules 
approved by the commission. 
“The United States chamber of 
commerce,” he said, “in a resolu- 
tion formally adopted recently, 
states that ‘the principle of the 
trade practice conference pro- 
cedure of the federal trade com- 
mission is endorsed as a useful 


Plymouth Adds 
New Convertible 


To Its 1938 Line 


DETROIT.—A new convertible 
coupe was announced this week 
by the Plymouth division of 
Chrysler Corp. 

Recent engineering improve- 
ments for riding comfort and 
more effortless control, as well as 
sealing all models against heat, 
cold and noise, improve the closed 
car comfort of Plymouth’s new 
convertible. 

The weather-proof fabric top 
folds away in a special recess 
back of the seat, giving the car 
an unusually long, sleek appear- 
ance. This top now comes in the 
customary tan duck or in an op- 
tional black shade of the same 
material, that effectively resists 
the smoke, dirt and dust of city 
driving. 

Interior upholstery is genuine 
leather, with a special moleskin 
material for the rumble seat. To 
harmonize with the deluxe body 
colors, the leather trim is avail- 
able in either green, blue, red, tan 
or black. 


Graham Dealer 
Total Raised by 
154 Since Fall 


DETROIT. —C. W. Matheson, 
vice-president of Graham - Paige 
Motors Corp., reports that 154 new 
franchise agreements have been 
signed since the announcement of 
the 1938 models, including 29 new 
distributors and 125 new dealers. 

Signed recently were Erhart 
Motor Car Co., Buffalo; Ken Garff, 
Salt Lake City; Kenney & Moore, 
operating as Shank Motor Sales, 
Grand Rapids, Mich.; Bondy, Inc., 
Akron; Kurland- Weiss Motors, 
Denver, and L. O. Geipel Motor 
Sales, South Bend. 


First Penalty leepeced 


Under Neb. “Little NRA” 


LINCOLN, Neb.—The first 
penalty to be imposed under the 
automobile dealers’ “Little NRA,” 
recently made effective, is the 
revocation of the new car dealer’s 
license issued to Reuel Sward of 
Stromsburg, according to A. C. 
Tilley, state engineer, who has 
charge of the enforcement of the 
law. 

J. J. McCutcheon, of Omaha, 
secretary of the Nebraska Motor 
Vehicle Dealers’ Assn., made the 
complaint against Sward, who, at 
his hearing, admitted that he held 
the state license, but was not 
designated as an agent by any 
manufacturer. 


Conclave Is Set 
HARRISBURG, Pa. (UTPS) —The 
annual meeting of the Motor Club of 
Harrisburg will be held Apr. 20 in 
the forum of the State Education 
building, according to E. S. Nailor, 
secretary-manager. 








and proper means of promoting | 


better standards of business and 


the elimination of unfair competi- | 


,” 


tive practices. 


The petition asking for the con- | 


ference was submitted to the FTC 
a year ago by the NADA upon 
authorization of its board of di- 
rectors, because it was felt that 
the adoption of basic rules of fair 
competition would be beneficial in 
dealing with many bad competi- 
tive trade practices and abuses 
that have developed within the 
industry in recent years, Benson 
said. The proposed rules were 
prepared by the commission fol- 
lowing conferences between its 
members and NADA officials. 


OPEN ROADSTER OR SNUG COUPE; take your choice in this 
new Plymouth convertible model announced this week. Special 
“double-frame” construction gives exceptional strength and resistance 
to twisting force. Leather upholstery harmonizes with body colors. 


| 


| ating conditions in the locality was 
given for the cause. Operations will 
has released 1,000 employes and will | Continue in the plant manufacturing 
close its plant which manufactured | small auto parts and electric motors 
| motors for automobile heaters. Oper- |! for household use. 


Close Plant 
FLINT.—The A. G. Redmond Co. 





|| Pontiac Appoints 


11 


Fleener as Chief 
of Memphis Zone 


PONTIAC,.—C. P. Simpson, gen- 
eral sales manager of Pontiac 
Motors, has announced the ap- 
pointment of L. A. Fleener as 
manager of the company’s Mem- 
phis, Tenn., zone, succeeding J. 8. 
Evenson, who has resigned. 

Fleener has had several years 
experience with Pontiac and Gen- 
eral Motors and for the past two 
years has been manager of the 
Pontiac zone with headquarters 
in Des Moines, Ia. 

The Memphis zone embraces 
the territory from Tennessee to 
the Gulf of Mexico. Its two prin- 
cipal business and commercial 
centers are Memphis and New 
Orleans. 











COOL and CHIPPER... 


~~~ 


in 
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4 
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VENTILATED VELMO 


Sell a cool ride for the hot season; a ventilated Velmo ride. 


A ride that lets a whistle of air zoom through the beautiful 


mohair velvet upholstery, from its porous back that breathes. 


Customers will whistle too... 


The ventilated feature of Velmo mohair velvet makes it 


far cooler than other 


upholstery fabrics. Makes it the 


finest all-year upholstery, and at no extra cost! 


Velmo has a big dealer-asset too; because it is engineered 


to wear to the last mile, and because its suede-velvet pile 
can be scrubbed with soap and water... reconditioning costs 
are cut at trade-in time. 


best bargain...to all concerned! 


Velmo gives the best looks and the 


VE 


HO 


VENTILATED MOHAIR VELVET 


(Gusz L. C. CHASE & COMPANY, 295 Fifth Avenue, at 31st Street, New York City 


Selling Division of Goodall-Sanford Indust 


ries 


Copyright, 1938, L. C. Chase & Co. 





12 


AUTOMOTIVE DAILY NEWS, SATURDAY, APRIL 2, 1938 


Modernization Brings Immediate Service Rise 


Scranton Dealer’s Report 


Shows 7-Mos. Sales Trend 


Special to Automotive Daily News 

SCRANTON, Pa. 
of modernizing service depart- 
ment set-ups are revealed here in 
a tabulation completed this week 
by Russell O’Horo, president of 


Survey Reveals 
Service Record 


at Cad.-LaSalle 


DETROIT. — A recently com- 
pleted survey of distributorships 
shows 73 per cent of the owners 
of Cadillacs and LaSalles are 
regular service patrons of the 
dealers from whom they pur- 
chased their cars, W. A. Houser, 
Cadillac’s general parts and serv- 
ice manager, declared this week. 


“During the last few years,” 
Houser said, “we have endeavored 
to educate new car buyers to the 
benefits of regular lubrication 
and inspection by authorized 
service stations. It is evident 
from the last survey that we 
have made progress. 

“In 1936 our records revealed 
‘53 per cent of all Cadillac and 
LaSalle owners had been in our 
dealerships during the preceding 
90 days. The following year the 
figure mounted to 60 per cent. 
Today’s 73 per cent is the high- 
est in history.” 


Coming Events 


APRIL 


13-15—Cleveland. National Petroleum Assn. 
Meeting. 
14-15—Milwaukee. 
Meeting. 
20-22—Dalias, American Chemical Society. 
20-23—White Sulphur Springs, W. Va.—Amer- 
ican Assn. of Advertisifig Agencies. 
23-26—Chicago. Automotive Maintenance Ex- 
hibit, Navy Pier. 
26-29—New York. American Newspaper Pub- 
lishers Assn., Hotel Waldorf-Astoria. 
28-29——Cieveland. SAE Section Regional Trans- 
portation and Maintenance Meeting. 
28-May 2—Tallinn, Estonia. Automobile Show. 


MAY 
Chamber of 


SAE National Tractor 


2- 5—Washington. Commerce 
Meeting. 

14-19—Cieveland. Americon Foundrymen’s Assn., 
Foundry Show. 

20-23—Oslo, Norway. Automobile Show. 


30—Iindianapolis. 500-Mile Race. 


JUNE 


12-17—White Suiphur Springs, 
Summer Meeting. 

20-23—Detroit. Automotive Engine Rebuilders 
Assn., Annual Convention, Book- 
Cadillac Hotel. 

20-24—St. Louls. American Society of Me- 
chanical Engineers. 

27-July 1—Atlantio City, N.J. American Society 
of Mechanical Engineers, Annual Meet- 
ing. 


W. Va. SAE 


OCTOBER 


15-23—Prague, Czechoslovakia. Automobile 


Show. 


NOVEMBER 


11-18—New York. National Automobile Show. 
12-19—Chicago. Automobile Show. 
12-19—Philadelphia. Automobile Show. 
12-19—Milwaukee. Automobile Show. 
12-20—Los Angeles. Automobile Show. 
26-Dec. 3—Newark. Automobile Show. 








{the Russell Motor Co., Scranton 
~ Full effects| 


Pontiac dealer. 

Late in October last year, 
O’Horo opened his new depart- 
ment after three successive 
months of declining service vol- 
ume. Customer labor sales im- 
mediately jumped — in Novem- 
ber — to a point 36 per cent above 
the corresponding month of the 
previous year, and in December 
to a point nearly 100 per cent 
above the same month in 1936. 

In addition to the sharp in- 
crease in customer labor, the ra- 
tio of fixed gross profit to fixed 
expense increased from 50 per 
cent in October to 60 per cent in 
November and to 61 per cent in 
January. 

The story of change from the 
corresponding months of the pre- 
vious year is shown in the fol- 
lowing tabulation: 


Customer Percent 

Labor Change 
707 —11.4 
633 —4.0 
—8.3 
36.0 
98.0 
68.0 
46.0 


August, 1937 
September 
October 
November 
December 
January, 1938 ... 
February 


1175 


Bantam Dealer 
Body Increased 


BUTLER, Pa.—New distribu- 
tors and dealers have been join- 
ing the Bantam organization at 
the rate of 15 a week since Jan. 
1, according to A. C. Olander, 
sales manager of the American 
Bantam Car Co. 

Twenty-one new _ distributors 
have been given Bantam fran- 
chises, and 183 new dealers have 
taken on the Bantam line during 
the three months’ period, he said. 

Ninety per cent of the Bantam 
dealer organization are _ estab- 
lished dealers who have been in 
the automobile business for 10 
years or more, Olander said. 


1937 China Imports 


Gain Despite War 


WASHINGTON.—Despite the 
Japanese invasion, China’s auto- 
motive imports during 1937 show 
a sizable gain over 1936, reports 
from the U. S. commerce depart- 
ment reveal. 

During the year China received 
6,166 motor vehicles, compared 
with 5,148 during 1937, a record 
since 1934. Motor truck imports 
increased from 3,230 units in 1936 
to 4,391 in 1937, the report said. 

Of the total imports, the United 
States supplied 80 per cent, with 
Germany ranking second, with 14 
per cent. 


ADN’s weekly estimates of car and 
truck production, appearing in the 
Wednesday “pink sheet,” were more 
than 98 per cent correct compared 
with actual U. S. figures for 1936 
and the first half of 1937. 
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MARKED INCREASES IN SALES and profits have been noted by the Russell Motor Co. (Pontiac), 
Scranton, Pa., since the service department of the company was modernized and dolled up. Here is a view 
of the new department, with up-to-date equipment and parts display, and a corner for customers where 


they may watch servicing of their 


Michigan Installs 
New Road Safety 
Reflector System 


LANSING. — Installation of a 
system of powerful reflectors, 
spaced at 100-foot intervals along 
each edge of the highway between 
Detroit and Lansing, has been 
started by the highway depart- 
ment. 


The new reflectors, tested ex- 
haustively at the General Motors 
proving grounds at Milford, Mich., 
are made of Lucite, a recently- 
perfected plastic that is said to be 
clear, flexible and non-shattering. 


Motorists will have a clear view 
of the road a mile ahead as their 
headlights beam upon the re- 
flectors—three 1%-inch buttons 
set in steel standards placed eight 


cars. 





feet from the pavement. Cars and 
pedestrians ahead of the driver 
will be plainly marked by a break 
in the lights ahead, according to 
Highway Commissioner Murray 
D. Van Wagoner, who regards the 
system “as one of the least ex- 
pensive safety projects we have 
ever undertaken.” 

Total cost of the project 
placed at $25,000. 


is 


Heads New Drive 


LOUISVILLE. — Eugene Stuart, 
secretary of the Louisville Automo- 
bile Club, has been made temporary 
chairman of an organization which 
will seek to have Louisville motorists 
pledge themselves not to drive more 
than 30 miles an hour in the city 
nor more than 50 miles an hour on 
the open highways except in extreme 
emergencies. 


Latest available registration figures 
appear twice weekly in Automotive 
Daily News. 


Cincinnati Sells 
809 Used Cars 
During Campaign 


CINCINNATI.— Used car sales 
made by Cincinnati automobile 
dealers during National Used Car 
Exchange Week were tabulated 
this week, showing Hamilton 
county dealers sold 809 used cars 
valued at $233,382. In the five-day 
period previous to the drive, sales 
ran at about the same level main- 
tained since the middle of Janu- 
ary, or 346 used units valued at 
$47,076. 

In the five-day period after 
Mar. 12, 544 used vehicles were 
sold. The value of these cars is 
authoritatively figured at $149,517. 

Tabulations of the used car 
drive results were slowed by 
Ohio’s new certificate of title law. 


NEW COMMERCIAL CAR REGISTRATIONS 


STATES 


79 
81 


Total, 38 States 
for February 


Colorado 


"38 
37 
38 | 
37 I 
38 | 
37 | 
38 
37 
38 | 
37] 
38 
87 
38 
87 
"38 | 
37 | 
"38 | 
37 | 
38 | 
37 | 


Florida 
Kentucky 
Maine 
Mississippi 
Tennessee 
Texas 
Total, 45 States 


for February 


*Total to 
Date 


80 
81} 
209} 
211 





*Wisconsin Estimated by ADN 
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NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 
GENERAL MOTORS 


CHR ER 


3 


a 


40917 
41737 
935 
627 
411 
352 
631 
377 
42894 
43093 
104439 
149193 


4699 
6867 
94 

87 
29| 

41} 

59) 
66) 
4881) 
7061 
12110 
23252 


4419) 
5406) 
67| 
59 
34| 
18) 
68] 
42| 
4588) 
5525| 
11346) 
20723 


6944! 
4836) 
107! 
51) 
61) 

17, 
103) 
18| 
7215] 
4922| 
18516) 
20129} 


20354 
52665 
442 | 
1078 | 
131 | 
300 | 
278 
639 
21205 


23670) 601 
23560| 650! 
652| 8 
418| 10 
282) 1| 
273] 3) 
383) 10 
239| 10| 
24987, ‘620 
24490! 673] 
59355| 1702 
80620}  2897| 


5143 
15189 
116; 
333 
24 
54) 

67 
204 
5350 


Total, 42 States 
for February 


Kentucky 


2375| 
4288] 
41 
74 
10 
30 
36 

47 
2462!) 
4439] 
6359| 
10983) 


1724) 
3647) 
23) 
50 
11 
15} 
18 
42| 
1776 
3754| 15780] 
4624, 13201) 
8829| 37752! 


11112| 
29541| 
262 
621) 
86 
201| 
157 
346 
11617| 
30709| 54682 
29177| 53361] 
74147| 131711] 








The Register at 
The Drake is an international 
Who's Who. 


The Drake 


LAKE SHORE DRIVE ¢ CHICAGO 


Mississippi 
Tennessee 


Total, 45 States 
for February 


*Total to 
Date 
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UAW Renews Old Contract with Chrysler Corp. 


Two Proposed Changes 
['Dropped to Save Its Face 


(Continued from Page 1) 
will be ratified in view of present, bert, resident attorney; George H. 
economic circumstances plus the| Huth, Weckler’s assistant, and 
union’s evident desire to take any| Robert C. Conder, of the legal 
form of an agreement at the| staff. Richard T. Frankensteen, 





Passenger Car Registrations 


January, Plus 45 States for February 


Feb. Feb. 1938 
(45 States) Pos. Pos. 


23,800 | 

. 24,987 
11,617 | 
7,215 | 
5,350 
4,881 


Used Car Index 


The average used car 
prices, taken from the Used 
Car Selling Prices chart 
appearing in ADN’s Pink 
Sheet weekly, shows the 
following for weeks ended: 


High Low 


1937 
Pos. 


1 | 


Unit 

Loss 
56,653 
21,265 
44,970 

1,613 
24,551 
11,142 


1938 
60,089 
59,355 
29,177 
18,516 
13,201 
12,110 


1937 
116,742 
80,620 
74,147 
20,129 
37,752 
23,252 


Chevrolet 
| P lymouth 


present time. 

Signing the renewed pact for 
the corporation were Herman L. 
Weckler, vice-president in charge 
of labor relations; Lester C. Col- 


Services Held 
In Detroit for 


Logan Wood, 51 


DETROIT.— Funeral _ services 
for Logan Thomas Wood, vice- 
president and general manager 
of Gar Wood 
Industries, who 
died March 27 
in San Fran- 
cisco of pneu- 
monia contract- 
ed while on a 
west coast busi- 
ness trip, were 
held here Fri- 
day. He was 51. 

Mr. Wood be- 
# came branch 

manager for the 
mes. West Wood Hydraulic 
Hoist and Body Co., 1917, later 
becoming president of the Hori- 
zontal Hydraulic Hoist Co., Mil- 
waukee, when his brother, Gar 
Wood, acquired that firm. He 
came to Detroit in 1921 to become 
general manager of Gar Wood 
Industries. 

No successor can be named 
until action is taken by the board 
of directors. A meeting is being 
called for this purpose, it is 
understood, early next week. 





assistant president; R. J. Thomas, 
vice-president in charge of Chrys- 
ler locals, signed for the union. 

Negotiations had been delayed 
several times the past week, fol- 
lowing union demands and coun- 
ter offers by the corporation. 
Frankensteen and Thomas made 
a last-minute jaunt to Washing- 
ton to confer with Lewis, who 
then took an active role in the 
proceedings. Lewis was known to 
have been in touch several times 
by telephone with K. T. Keller, 
Chrysler president. Keller, who 
had not taken part in the nego- 
tiations up to that time, entered 
the conference rooms_ early 
Thursday evening with Nicholas 
Kelley, Chrysler vice-president 
and general counsel. 

The 
forthcoming several hours later, 
just a few hours before expiration 
of the contract signed last year. 
As in the old contract, strikes or 
stoppages of work are considered 
a violation of the pact. 


Bryant, Swancar Named 


VANCOUVER.—E. W. 
has been appointed assistant 
branch manager here of the Ford 
Motor Co. of Canada, Ltd., ac- 
cording to Wallace R. Campbell, 
president. Bryant has been sales 
manager of the Toronto branch. 

J. E. Swancar, sales executive 


the company in Windsor for the 
past four years, has been trans- 
ferred to Regina, Sask., as as- 
sistant branch manager. 





renewed agreement was} 


By Ford Co. of Canada | 
Bryant | 


assistant at the home office of | 


March 12 $493 
March 19 495 


The average prices cover 
all makes and models, from 
all cities listed in ADN’s 
chart. 


Plymouth Adds 
To Its Sales Lead 
In N. Y. District 


NEW YORK.—New car regis- 
trations for January throughout 


York show Plymouth strengthen- 
ing its hold on first place in this 
area, and lengthening its lead 
over all other makes of cars. 


After closing 1937 in first place 
for all five boroughs of New York 
City proper, the January registra- 
tions just published show Plym- 
outh has extended this 
throughout the entire metropolitan 
area—which also takes in the 
surrounding counties 
chester, Putnam, Rockland, Nassau 
and Suffolk. 


Plymouth now ranks first in the 
complete New York metropolitan 
market, exclusive of New Jersey 
points. In Brooklyn alone, where 
35,000 new cars were sold in 1937, 
Plymouth registrations in January 
were 35 per cent ahead of the 
nearest competitor. 
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Oldsmobile 


4,588 


| Chrysler 
| Packard 
| Hudson 


the metropolitan district of New | 
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of West-| 





2,462 
2,495 
2,411 
1,955 
1,776 
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64 
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4,624 
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145 
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ADN Production 


Estimate 


Despite con- 
tinued sales in- 
creases, car and 


Tractor Meeting 


Of SAE Set For 
Milw’kee, Apr. 14 


MILWAUKEE.- 
building longer life, 


Intent on 
better effi- 


truck produc-| ciency and greater economy into 


tion was held 


steady at 52,016 | 


units the cur- 
rent week, as 


against 53,302 | 


last week and 
101,342 last 
year. If retail 
demand con- 
tinues as at 
present, a de- 
cided upturn in 
output is ex- 
pected at any 
moment, 
General Mo- 
tors’ 19,240 
units topped 
the field this 
week, followed 
by Chrysler 
divisions’ 14,000 
and Ford’s 
9,020. Opera- 
tions were re- 
sumed at Gra- 
ham, while 
Packard’s 1,200 
projection led 
the independ- 
ent group cur- 
rently. Hudson 
bumped output 
slightly to 1,000 
units. 


Pass ‘Czaristic’ Bill 

TRENTON, N. J.—Despite warn- 
ings by motorist and business organ- 
izations that the proposal would in- 
crease motorists’ burdens more than 
$20,000,000 a year, the state assembly 
here this week voted approval of 
amended legislation creating a four- 
member state board with price-fixing 
and other czaristic powers over re- 
tail gasoline sales. 


For a fresh automotive viewpoint, 
read George M. Slocum’s “A Word in 
Edgewise.” 
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tractors, designers and tractor en- 
gineers convene here April 14 and 
15 for the two-day national 
tractor meeting of the Society of 
Automotive Engineers. 

Authorities will present their 
ideas on improving present-day 
tractors for discussion at the 
technical sessions. Visiting en- 
gineers will inspect plants of the 
International Harvester Co. and 
the Allis-Chalmers Mfg. Co. The 
annual tractor dinner will climax 
the affair. 

Cc. E. Frudden, Allis-Chalmers 
Mfg. Co., the Society’s vice-presi- 
dent representing its tractor and 
industrial equipment activity, will 
preside at the dinner. 

George Krieger, agricultural en- 
gineer, Ethyl Gasoline Corp., is 
general chairman of the meeting. 
Local arrangements are being 
made by George W. Curtis, Tim- 
ken Roller Bearing Co., who is 
chairman of the society’s Milwau- 
kee section. 


hGwet7oA 


ENGINE OUT 
9 FARES IN 


NEW “PANCAKE” SAVES SPACE 


Same sized bus body carries 5 
more passengers! That’s one ad- 
vantage of the new underslung 
12-cylinder horizontal “pancake” 
engine on new White Motor Co. 
buses. Among important design 
change is a replaceable cylinder 
liner which lengthens useful en- 
gine life and facilitates major 
overhaul. Another interesting fea- 
ture is the use of Wilcox-Rich 
hydraulic valve lifters which re- 
quire no adjustment—no need to 
install for accessibility. Crank- 
shaft of the White pancake en- 
gine is made from a special Nickel 
alloy steel with hardened journals. 
Nickel alloy steels are also used 
generously in chassis, axles, gears, 
steering and other points where 
great strength, resistance to wear 
and resistance to shock and fa- 
tigue are so essential. Heavy 
duty usage de- 
mands Nickel al- 
loy steels. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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Stocks Sweep 


ADN Motor Share 
Averages Decline 


To Lower Levels 


By C. J. Alexander 
Wall St. Correspondent, ADN 

NEW YORK.—Although stocks 
of automotive companies con- 
tinued to sag in the heavy 
liquidation that swept the se- 
curities markets in the past week, 
they apparently were under no 
special pressure, according to the 
talk in Wall Street. As a matter 
of fact, one source said the day 
to day trading fraternity was 
showing little active interest in 
the motors. 

It was impossible, of course, 
for the automotive issues to 
escape the downward course of 
prices. The markets were under 
pressure from many sources— 
domestic and foreign. As far as 
the motors were concerned, there 
were rumors and gossip but no 
actual new developments suf- 
ficient to change the picture as 
seen from the Street. 


The view still prevails that the 
industry will be ready to go for- 
ward with a rush in the fall if 
general business conditions are 
such as to give it half a chance. 
This feeling was reflected in the 
performance of the motors dur- 


Packard Profit 
Off 57% in 737, 
Sales at Peak 


DETROIT.—Although 1937 earn- 
ings dropped to $3,052,212, or 20 
cents a share, Packard Motor Car 
Co. in 1937 produced 109,518 cars, 
a gain of 35 per cent over 1936, 
and enjoyed retail deliveries of 
104,959, an increase of 32 per 
cent, for new all-time high pro- 
duction and sales records. 

The 1937 net compares with 
$7,053,220, or 47 cents a share in 
1936, according to Alvan Ma- 
cauley, president, who reported 
that rising labor and material 
costs, plus slackened operations 
the last six months of the year, 
were responsible for the big drop 
in income. 

Current assets as of Dec. 31, 
1937, amounted to $23,893,569 and 
current liabilities were $7,429,513, 
compared with current assets of 
$29,791,619 and current liabilities 
of $11,542,838 at end of preceding 
year. Cash, U. S. government and 
other marketable securities totaled 
$5,902,371, against $14,357,664 at 
close of 1936, and inventories were 
$12,987,289, against $9,965,011. Sur- 
plus was $14,541,252, against $15,- 
236,875 a year earlier. 





Faction Demands 


Shakeup at Reo 


LANSING. — Notice has been 
served on the Reo Motor Car Co. 
by William Loeb of New York 


that he, Frank Vanderlip and 
Charles G. Sinclair jr., fellow di- 
rectors will ask the management 
for a showdown at the annual 
meeting of the stockholders, set 
for April 9. 

The New Yorkers are seeking 
proxies to enforce their demands 
_ there be a rehabilitation of 
the 
change of management. Charges 
are made that losses of the com- 
pany under the present adminis- 
tration demand that there be a 
shakeup. 

In reply to the Loeb charges, 
President Bates declares that 
Loeb only owns 500 shares of 
stock and his associates none. 
Roland Campbell, Reo chairman, 
also issued a statement defending 
the reorganization program now 
under way, and pointed out the 
sharp increase in Reo dealers and 
distributors during the past three 
months, 





company and a _ complete | 
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ing the rallies of the current 
week, The rebounds in this sec- 
tion of the list were strong, 
although the technical character 
of the recovery movements ob- 
scured the real significance of 
the trend—just as selling of 
stocks by over-extended specula- 
tive holders distorted the down- 
ward moves. 

The ADN stock price averages 

for the week ended Mar. 30 com- 
pared as follows with the week 
preceding and a year ago: 
Last This 
Week Week 
21.01 17.21 
21.21 17.47 
17.82 13.50 —4.32 39.40 
17.54 13.34 —4.20 47.10 
worst break for 
the automotive stocks in many 
weeks. The tire and rubber com- 
pany shares had to withstand not 
only the impact of domestic de- 
velopments but the unfavorable 
trend of crude rubber prices. The 
raw rubber quota for the new 
quarter was left unchanged and 
this came as a surprise in some 
sections of the trade, both here 
and abroad. With inventory play- 
ing a large part in the trend of 
earnings of the tire industry, 
crude rubber prices have an im- 
portant market influence on its 
share prices. 

Automotive earnings reports 
for last year continue to reflect 
the year-end slump in business 
and results for the first quarter 
which will be coming to hand 
soon are not expected to make 
very cheerful reading. 


Year 
Change 
—3.80 4 


24 motors 
—3.74 50.27 


10 car-truck co.’s .. 
10 parts-acces. ..... 
4 tire-rubbers 


This was the 


High Court Reverses 
Repossession Verdict 


FRANKFORT, Ky.—The court 
of appeals has reversed the judg- 
ment of Fayette circuit court, 
awarding punitive damages of 
$2,000 to Molly Short from the 
C. I. T. Corp. under a conditional 
sales contract. 

The controversy grew out of re- 
possession of an automobile sold 
to the woman by the Farmers 
Motor Co., of Lexington, which 
assigned the conditional sales 
contract to C. I. T. The appellate 
court held the evidence afforded 
no basis for recovery of punitive 
damages and the corporation’s 
motion for a peremptory instruc- 
tion should have been sustained. 





Last Minute Wall Street Wires 


NEW YORK, Friday, Apr. 1 (3:32 P.M.)—Despite slow ticker 
pace which held transfers to less than 900,000 shares, 
stocks climbed recovery-ward today with average gains 
of from one to three or more points. Steels and motors 
shared prominently in the upswing. 


Bendix Sales Show Gain 
But Profit Drops in ’37 


Special to Automotive Daily News 

SOUTH BEND.—Gross volume 
of business increased during 1937 
over 1936 for the Bendix Aviation 
Corp., but due to increased labor 
and material costs in the early 
part of the year the profit margin 
was reduced. 

The corporation showed a net 
income of $2,255,133 for 1937 com- 
pared with $3,025,499, for 1936, ac- 
cording to the annual report re- 
leased by Vincent Bendix, presi- 
dent. 

The income reported is net 
after all taxes, amounting to ap- 
proximately $1,491,000 and experi- 
mental, development and patent 
expense amounting to $1,800,927 
have been charged off, the latter 
in accordance with the policy be- 
gun in 1933. The report points out 
that although substantial reduc- 
tions were made in these expenses 
there was a large development 
expense incurred by Bendix Ra- 
dio Corp. 

In addition to the foregoing re- 
port of net income is the 1937 un- 
distributed net income of non- 
consolidated foreign and domestic 
subsidiary and affiliated com- 
panies which showed an increase 
of approximately 25 per cent. 

Total current assets. including 
cash, government securities, trade 
notes and inventories, are listed 
at $16,586,809. Investments and 
advances, which include foreign 
and domestic subsidiary com- 
panies, real estate not used for 
the business, trade acceptances 





and other sundry investments 
comes to $4,373,450. Fixed assets, 
which takes in plants, royalties, 
leaseholds and improvements, to- 
tal $10,837,146, making a grand 
total of assets of $31,797,407. 

Dividends paid during the year 
amounted to $2,097,608. 

In September, 1937, the corpo- 
ration started an intensive drive 
to consolidate its various opera- 
tions and to eliminate all un- 
necessary expenses, and accord- 
ing to the report this program is 
now showing results. In line with 
this program of retrenchment and 
conservation, the Chicago office 
of the corporation was closed on 
January 29, 1938. 

Current liabilities of the corpo- 
ration total $3,919,123, which 
makes ratio of current assets to 
current liabilities of 4.23 to 1 as 
of Dec. 31, 1937. 

The capital surplus balance on 
Dec. 31, 1936, was $15,796,041 and 
the balance for the same date in 
1937 came to $15,723,745. 

The annual meeting of stock- 
holders will be held April 13, in 
the corporation offices here. 


Steel Rate Rises 


NEW YORK.—tThe operating rate 
of steel companies having 98 per 
cent of the steel capacity of the 
industry was 35.7 per cent of ca- 
pacity for the week ending Apr. 2, 
compared with 33.7 per cent one 
week ago, 29.3 per cent one month 
ago and 90.7 per cent one year ago, 
according to the American Iron & 
Steel Institute. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, APRIL 1, 1938 
(Furnished by Wm. C. Roney Company, Union Guardian Bldg., Detroit) 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F, 
American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel 

Bohn A. & B. 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., E. G. 
Budd Wheel Co. 
Chrysler 

Clark Equip. 
Cleveland Gr. Br. 
Collins & Aikman 
Com. Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright 
Diamond T Truck 
du Pont de Nemours 
Eaton Mfg. 
Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. A 
General Elec. 
General Motors 
Glidden 


OS AAPA 
Goodyear T. & R. ..... 


Graham-Paige 

Hayes Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B. 
Lee Rubber & Tire 
Libbey-Owens-Ford Glass 
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Last Sale 
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7, 
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1% 
14% 
281, 
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1% 
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101, 
3% 
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Last Sale 


NEW YORK Apr. 1 Mar. 25 


Ludlum Steel 
Mack Trucks (1) 
Marlin Rockwell 
Midland Steel 
Motor 
Motor Wheel 
Murray Corp. 

Nash Kelv. 

Pacific Mills 

Packard 

Raybestos Manhattan 
Reo Motor 

Republic Steel Corp. 
Socony Vac. 

4 Sparks- Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 

Thermoid Co. 
Thompson Products 
Timken-Det. 
Timken Roller Bear. 
U. S. Industrial Alcohol 
U. S. Rubber 
West’house E. & M. 
White Motors 

3 Willys Overland 

Yellow Truck 

Young Spring & Wire 


Products 


Axle 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey 
Modine Mfg. 
Perfect 
Pines Winterfront 
Woodall Industries 


Circle 


DETROIT 


Bower Roller Bearing 
Federal Mogul 

Hall Lamp Co. 
Hoover Ball Bearings 
Motor Wheel 
Murray Corp. 
Timken-Detroit 











Downward in Week of Liquidation 


Hudson Reports 
$670,716 Profit; 
Sales Increase 


DETROIT.— The 29th annual 
report of the Hudson Motor Car 
Co., now being mailed to stock- 
holders, reveals that consolidated 
net earnings of the company and 
its subsidiaries in 1937, after all 
charges, including interest, de- 
preciation and all taxes, were 
$670,716, as compared with $3,305,- 
616 in 1936. 

During 1937 a non-recurring 
loss of $95,239, due to the sale of 
real estate, was charged against 
profits. The net earnings were 
equivalent to 42 cents per share 
on outstanding common stock. 


A. E. Barit, president, attributes 
the lower rate of earnings in 1937 
to the general decline in business 
during the latter part of the year 
and to labor difficulties that re- 
sulted in a complete shutdown of 
the company’s plants for five 
weeks last spring. 

The report states that in the 
calendar year 1937 Hudson shipped 
111,342 cars, that export business 
showed a gain of 23 per cent in 
units as compared with the pre- 
ceding year, and that the number 
of units shipped by the company’s 
Canadian subsidiary increased 9% 
per cent. Shipment of commercial 
cars showed a 77 per cent increase. 


The consolidated balance sheet 
as of Dec. 31, 1937, shows net 
working capital of $13,722,046, an 
increase of $1,337,532 over the 
figure at the close of the preced- 
ing year. Inventories show a 
reduction of $1,223,235 from the 
total as of Dec. 31, 1936. 


The balance sheet also reveals 
that the company’s funded debt 
was reduced by $1,150,575 during 
the year to a figure of $3,599,425 
as of Dec. 31, 1937. 


Owens-Ill. Glass 
Expansion in ’37 
Set at $19,000,000 


TOLEDO.—Owens-lllinois Glass 
Co. expended $19,662,551 for new 
plants and equipment in 1937 and 
also established a new peak of 
employment at 20,161 last August, 
it is reported by William E. 
Levis, president. 


Levis reported that the six-hour 
day is generally in effect in com- 
pany plants and both hourly and 
weekly wages were at an all-time 
peak in the last year. At the close 
of the year, following the sharp 
drop in business volume, the 
company still had 16,856 em- 
ployes on its payrolls, and this 
number compared with 18,036 em- 
ployes at the close of 1936. 


The research program of the 
company cost $1,811,648 during 
1937, Levis said. 


Willys Declares 
16-Cent Dividend 


TOLEDO.—Directors of Willys- 
Overland Motors, Inc., have de- 
clared a quarterly dividend of 
$48,116 to holders of 320,778 shares 
of outstanding $10 par value con- 
vertible preferred stock. 

With this payment for the 
quarter ended Mar. 31, dividends 
paid on preferred shares since the 
new company began business in 
October, 1936, will total $282,940. 


Autocar Dividend 


ARDMORE, Pa—The board of 
directors of the Autocar Co. have 
declared a quarterly dividend of 75 
cents a share to holders of $3 pre- 
ferred stock, payable Apr. 1 to 
stockholders of record Mar. 21. 


ADN’s Almanac, published once a 
year, is considered THE reference 
book wherever automotive informa- 
tion is desired. 
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(Continued from Page 1) 


lems and enjoys their confidence 


which ought to be a big asset in | 


the new job. 
* a * 
MODESTLY, though, he gives 
credit to his former chief for the 
straining vanDerZee gave this 
dealer body in the eight years the 
latter sat in the corner office now 
occupied by Purves. He believes 
Van has turned over to him a 
thoroughly trained army of deal- 
ers which for several years past 
has had Dodge in fourth place in 
sales in the United States, trail- 
ing only the “big three” in the 
low bracket. And Purves evidently 
is going to follow policies that 
have put Dodge where it is. 
“Under the very capable leader- 
ship of Mr. vanDerZee, whom I 
succeed, Dodge has developed one 
of the most efficient sales and 
dealer organizations in the indus- 
try. This leadership always will be 
an inspiration to me,” Purves told 
me as he took over Monday 
morning. 
The fact that Purves himself 
had an important share in the 
formulation of the sales policies 


In This Corner 
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out on a nation-wide basis under 
a plan best designed to achieve 
the desired end. (This to be a 
non-profit organization.) 

(b) That the salvage corporation 
be financed: 

First, by the automobile manu- 
facturers, automobile distributors 
and dealers, and all manufactur- 
ers and distributors wholly serv- 
ing and supplying the automobile 
industry, through the contribution 
of an amount equal to a fixed 
percentage of their respective 
payrolls. (2 per cent is suggested.) 

Second, by the voluntary contri- 
bution by all classes of labor em- 
ployed in those plants of a corre- 
sponding percentage of their 
payrolls. 

Third, by a contribution by 
automobile products manufactur- 
ers, a percentage only of whose 
output is sold to the automobile 
industry, of the same percentage 
of the proportion of their payrolls 
properly allocated to their sales to 
the automobile industry. 

It is estimated that, with ap- 
proximately 6,000,000 persons em- 
ployed in the automobile industry 
directly and indirectly, this plan 
would raise upwards of $500,000,- 
000 annually, sufficient to retire 
5,000,000 cars at a price of $100 
per car. The cars_ purchased 
would be scrapped and sold to the 
mills at scrap prices. 

There are upwards of 46,000 
automobile dealers who employ jn 
the neighborhood of 1,000,000 peo- 
ple. Such dealers would be in a 
position to sell to the salvage cor- 
poration cars accepted by them on 
trade-ins for a price up to $100. 

The benefits from the plan are 
obvious and I believe would be 
immediate. It is unnecessary to 
say that there are naturally many 
difficulties to be overcome in put- 
ting a plan of this nature into 
effect but, with the united effort 
on the part of the automobile 
manufacturers, automobile prod- 
ucts manufacturers and the deal- 
ers, together with the very 
substantial group of large and 
small manufacturers supplying the 
automobile industry, it should be 
possible to work out from this 
basic plan an effective means to 
cope with this problem. 

The benefits which would flow 
not only to the automobile indus- 
try but to the steel, rubber, wool, 
cotton, wood products, petroleum 
and countless other industries, 
which directly and indirectly sup- 
ply the automobile industry, are 
so obvious that they need not be 
set out in detail here.—L. J. Epps, 
president Consumers Steel Prod- 
ucts Corp., Detroit. 
that have proved so successful in 
the past makes it reasonably cer- 
tain, I think, that further devel- 
opment of these plans will pro- 











gress on the same tried and 


proved plans. 
* * * 


PURVES’ LIFE work has been 


in the automobile industry. Com- | 


college after taking 
engineering, it was 


ing out of 
mechanical 


happenstance that made an auto- | 


mobile man out of him. Getting 
his second wind before picking a 
vocation, he vacationed with a 
sister in Canada in 1912. The 
sister had a summer home at 
Orillia, Ont., where the EMF com- 
pany had set up a factory to build 
the Tudhope, which was in reality 
a Canadian EMF. Young Purves 
got a job there and worked up to 
service manager. The Tudhope 
was short-lived but the job lasted 
long enough to sell him on the 
automobile business. Joining Ford 
in Detroit in 1913 as a service 
man, he was fortunate in attract- 
ing the attention of the late John 
R. Lee, who was destined to have 


|} returned to Ford, 
| 1919 when Lee and C. H. Wills cut | 
| loose to build the Wills-Ste. Claire 





a great influence on the future of 


Bill Purves. 
+ * * 


DURING THE Great War, | 
Purves was associated with the | 
| group 
| masks 


that manufactured gas 
for the government on 
Long Island, following which he 
staying until 


at Marysville, taking with them 
Purves as assistant general sales 
manager under E. C. Morse, who 


now is a Chrysler export execu- | 


tive. Following the folding up of 
this company, Purves went with 


the late Frank Klingensmith, who | 


was the mainspring of the Gray 


Motor Car Co. of Detroit, which | 


was expected to become a serious 
contender in the field then occu- 
pied exclusively by Ford. Purves 
was made general sales manager. 

Early in 1924 Purves joined 


Dodge, being successively regional | 


manager in Detroit, then Dallas 
and Chicago. In May, 1926, he was 
called to the factory and made 
assistant general sales manager, 
a post he has filled successfully 
up to now. 
And that 
Purves. 


is the saga of Bill 


TOP-NOTCH 
MODERN EFFICIENCY 
FOR THE SMALL DEALER! 


O lubrication department is too small to 

make profitable use of Alemiter ‘10’ — 

even though business be limited to one or two cars a day! 
This self-contained portable outfit is a modern lubrication 
department — and the profit from just ove extra job a 
day will more than pay for it! Just look at all the equip- 


ment it includes: 


Beautiful Maroon-and-Cream Cabinet 
with Casters and Brackets 

2 Gear Lubricant Pumps with Meters 
and Hose with Non-Drip Valves 

1 One-pound Power Gun 

1 Loader for Power Gun 

3 Specialized Guns 


Cabinet stands 4 ft. 51 in. high; width, 23 in.; length, 
56 in. Pumps lubricant from original 25-lb. or 50-lb. con- 
tainers, or up to 60 Ibs. of lubricant may be poured 


>e= Enjoy Horace Heidt and his Alemite Brigadiers every Tuesday Evening, 





ATTENDING A LUNCHEON aboard the Grace Liner “Santa 
Elena” given by the Studebaker Export Corp. (see “A Word in Edge- 
wise,” page 4) are, left to right: A. L. Frank, Studebaker Export 
Corp., Floyd Watts, Grace Line; D, J. Elmore, Studebaker Export 
Corp.; R. M. Cleveland, N. Y. Times; W. L. McCain, Automobile 
Topics; James Dalton, Motor; E. V. McCoy, N. Y¥. Mirror; Bert 
Pierce, N. Y. Herald Tribune; J. J. Howell, Motor; Lester Peat; 
George M. Slocum, publisher Automotive Daily News, Seated: George 
Bauer, Automobile Manufacturers’ Assn.; Irving H. Taylor, Dept. of 
Commerce; J. E. Sitterly, Importers Guide; George E. Quisenberry, 
American Automobile. 


“> . . ° | southwest Washington, was taken 
Take s Distributorship | over by Karl Burkhart. The appoint- 


PORTLAND, Ore.—Presidency of| ment was made by Paul Rothe, 
Highland Motors, Inc., Cadillac and| northwest manager for Cadillac- 
LaSalle distributor for Oregon and| LaSalle division of General Motors. 


directly into cabinet containers. Alemiter “10” makes 
quick work of any lubrication job, and its smart modern 
beauty attracts car owners — conveys an impression of 
important work dependably done. 

Larger Alemiters “20,” “30,” “50” also available. All 
sold on Alemite’s “Pay-with-Profits’ Plan. Get full 
details from your Alemite Jobber right now! 

(* Slightly Higher West of the Rockies.) 


ALEMITE—a Division of Stewart-W arner Corporation 
1878 Diversey Parkway, Chicago, Illinois 
Stewart-Warner-Alemite Corporation of Canada, Ltd., Belleville, Ontario 


ALEMITE 


REG. VU, S. PAT. OFF. 


WORLD’S LARGEST MANUFACTURER 
OF LUBRICATION PRODUCTS 


National Broadcasting Company Coast-to-Coast Network, 9:00 p. m., E. S. T. 





A FAGT KNOWN TO MILLIONS 
OF CAR BUYERS OMA 


rd 


HE car dealer who sells on the C.I.T. 

Budget Plan offers car buyers the con- 
venience of a nationally-known, friendly 
service with standard rates, easily figured 
in advance. 

The customer’s faith in this famous 
plan is the overwhelming reason why so 
many dealers prefer it. 

And from your standpoint as a car 
dealer, the C.I.T. Budget Plan has still 


other advantages: 


Protects 
Ceara 


—A local office nearby where dependable 
information is quickly available. 

—Tactful, on-the-spot purchaser credit 
investigations. 

—Immediate purchase of acceptable paper. 

— Efficient, friendly collection service. 

—C.I1.T. Service is national in scope, and 
is not subject to local or regional eco- 
nomic disturbances. 

You do your customer and your business 

a favor when you finance through C.I.T. 


The world’s largest independent sales financing institution, established in 1908, and 
serving dealers and purchasers everywhere through 184 local branch offices. Each office 
is a self-contained, fully functioning unit. 


Commercial Investment Trust Incorporated + C.I.T. Corporation, New York, 
Chicago, San Francisco + Universal Credit Company * Canadian Acceptance 
Corp. Limited * Commercial Factors Corporation * William Iselin & Co., Inc. 
Meinhard, Greeff & Co., Inc.* National Surety Corp. * Subsidiary companies of 


COMMERCIAL INVESTMENT TRUST CORPORATION 
ONE PARK AVENUE, NEW YORK CITY 





